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FORWARD-LOOKING STATEMENTS

This report contains forward-looking statements. You can identify these statements by the fact that they do not relate strictly to historical or current
facts. They generally contain words such as “anticipate,” “estimate,” “expect,” “project,” “intend,” “plan,” “believe,” “may,” “can,” “could,” “might,”
variations of such wording and other words or phrases of similar meaning. Forward-looking statements in this report include discussions of our future
operating or financial performance and other forward-looking commentary regarding aspects of our business, including market share growth, gross profit,
remaining performance obligations, project mix, projects with varying profit margins and contractual terms, the financial impact and integration of
acquisitions, selling, general and administrative expenses, anticipated dividend payments, our ability to maintain a strong safety record, and trends in our
business, and other characterizations of future events or circumstances, such as the effects of supply chain disruptions, delays, and price fluctuations,
including those potentially caused by tariffs. Each forward-looking statement included in this report is subject to risks and uncertainties, including those
identified in the “Management’s Discussion and Analysis of Financial Condition and Results of Operations” section, and other sections of this report, and
in our Form 10-K for the year ended December 31, 2025, including, without limitation, the “Risk Factors” section of such Form 10-K. Applicable risks and
uncertainties include, but are not limited to:

• adverse effects of general economic conditions;

• domestic and international political developments and/or conflicts;

• changes in the specific markets for EMCOR’s services;

• adverse business conditions, including the weakness of the sectors from which we generate revenues, scarcity of skilled labor, productivity
challenges, the nature and extent of supply chain disruptions impacting availability and pricing of materials, and inflationary trends more
generally, including fluctuations in energy costs;

• the impact of legislation and/or government regulations;

• changes in foreign trade policy, including the effect of tariffs;

• changes in interest rates;

• the lack of availability of adequate levels of surety bonding;

• increased competition;

• the impact of legal proceedings, claims, lawsuits, or governmental investigations;

• unfavorable developments in the mix of our business; and

• other factors discussed elsewhere in this report.

Such risks and uncertainties could cause actual results to differ materially from those that might be anticipated from, or projected or implied by, our
forward-looking statements. Accordingly, these statements do not guarantee future performance or events. The forward-looking statements contained in this
report speak only as of the filing date of this report. We undertake no obligation to update any forward-looking statements unless required by law. However,
any further disclosures made on related subjects in our subsequent reports filed with the Securities and Exchange Commission (the “SEC”) should be
consulted. We caution investors not to place undue reliance on forward-looking statements, due to their inherent uncertainty.
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PART I. – FINANCIAL INFORMATION.

ITEM 1. FINANCIAL STATEMENTS.
EMCOR Group, Inc. and Subsidiaries
CONSOLIDATED BALANCE SHEETS
(In thousands, except share and per share data)

(Unaudited)

June 30,


2026
December 31,


2025

ASSETS
Current assets:

Cash and cash equivalents $ 924,411  $ 1,111,968 
Accounts receivable, less allowance for credit losses of $25,008 and $22,757, respectively 5,098,309  4,241,177 
Contract assets 400,539  337,717 
Inventories 153,679  126,252 
Prepaid expenses and other 94,781  120,231 

Total current assets 6,671,719  5,937,345 
Property, plant, and equipment, net 278,617  253,277 
Operating lease right-of-use assets 509,500  439,029 
Goodwill 1,457,924  1,412,414 
Identifiable intangible assets, net 1,078,045  1,108,828 
Other assets 161,277  140,506 

Total assets $ 10,157,082  $ 9,291,399 
LIABILITIES AND EQUITY

Current liabilities:
Accounts payable $ 1,250,669  $ 1,227,428 
Contract liabilities 2,609,243  2,327,360 
Accrued payroll and benefits 866,247  870,154 
Other accrued expenses and liabilities 393,312  340,785 
Operating lease liabilities, current 105,669  99,213 

Total current liabilities 5,225,140  4,864,940 
Operating lease liabilities, long-term 436,259  368,996 
Other long-term obligations 415,739  382,482 

Total liabilities 6,077,138  5,616,418 
Equity:

EMCOR Group, Inc. stockholders’ equity:
Preferred stock, $0.10 par value, 1,000,000 shares authorized, zero issued and outstanding —  — 
Common stock, $0.01 par value, 200,000,000 shares authorized, 61,304,446 and 61,252,599 shares issued,
respectively 613  613 
Capital surplus 98,117  101,336 
Accumulated other comprehensive loss (1,924) (1,916)
Retained earnings 6,679,305  6,005,772 
Treasury stock, at cost 17,064,399 and 16,732,232 shares, respectively (2,697,204) (2,431,861)

Total EMCOR Group, Inc. stockholders’ equity 4,078,907  3,673,944 
Noncontrolling interests 1,037  1,037 

Total equity 4,079,944  3,674,981 
Total liabilities and equity $ 10,157,082  $ 9,291,399 

See Notes to Consolidated Financial Statements.
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EMCOR Group, Inc. and Subsidiaries

CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS
(In thousands, except per share data)(Unaudited)

Three months ended
June 30,

Six months ended
June 30,

2026 2025 2026 2025

Revenues $ 5,154,892  $ 4,304,400  $ 9,783,125  $ 8,171,772 
Cost of sales 4,132,513  3,470,629  7,896,796  6,615,283 
Gross profit 1,022,379  833,771  1,886,329  1,556,489 
Selling, general and administrative expenses 475,039  418,559  935,144  822,521 
Operating income 547,340  415,212  951,185  733,968 
Net periodic pension income —  55  —  109 
Interest income (expense), net 4,322  (3,240) 10,549  2,147 
Income before income taxes 551,662  412,027  961,734  736,224 
Income tax provision 147,968  109,867  252,556  193,387 
Net income $ 403,694  $ 302,160  $ 709,178  $ 542,837 

Basic earnings per common share $ 9.09  $ 6.74  $ 15.94  $ 12.00 

Diluted earnings per common share $ 9.06  $ 6.72  $ 15.89  $ 11.96 

Dividends declared per common share $ 0.40  $ 0.25  $ 0.80  $ 0.50 

See Notes to Consolidated Financial Statements.
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EMCOR Group, Inc. and Subsidiaries

CONDENSED CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME
(In thousands)(Unaudited)        

Three months ended

June 30,

Six months ended

June 30,

2026 2025 2026 2025

Net income $ 403,694  $ 302,160  $ 709,178  $ 542,837 
Other comprehensive (loss) income, net of tax:

Foreign currency translation adjustments —  11,190  —  16,532 
Changes in post-retirement plans (4) 506  (8) 983 
Other comprehensive (loss) income (4) 11,696  (8) 17,515 

Comprehensive income $ 403,690  $ 313,856  $ 709,170  $ 560,352 

_________
(1) Net of tax of $0.2 million and $0.3 million for the three and six months ended June 30, 2025, respectively.

See Notes to Consolidated Financial Statements.

(1)
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EMCOR Group, Inc. and Subsidiaries

CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS
(In thousands)(Unaudited) 

Six months ended

June 30,

2026 2025

Cash flows - operating activities:
Net income $ 709,178  $ 542,837 
Adjustments to reconcile net income to net cash provided by operating activities:

Depreciation and amortization 37,753  32,139 
Amortization of identifiable intangible assets 69,083  56,452 
Provision for credit losses 4,602  9,029 
Deferred income taxes (11,129) 677 
Excess tax benefits from share-based compensation (7,809) (3,950)
Non-cash share-based compensation expense 15,007  13,092 
Other reconciling items (834) (1,169)

Changes in operating assets and liabilities, excluding the effect of businesses acquired (525,938) (346,949)
Net cash provided by operating activities 289,913  302,158 
Cash flows - investing activities:

Payments for acquisitions of businesses, net of cash acquired (94,953) (887,237)
Proceeds from sale or disposal of property, plant, and equipment 2,056  2,586 
Purchases of property, plant, and equipment (59,860) (54,174)

Net cash used in investing activities (152,757) (938,825)
Cash flows - financing activities:

Proceeds from revolving credit facility —  525,000 
Repayments of revolving credit facility —  (275,000)
Repayments of finance lease liabilities (1,327) (1,433)
Dividends paid to stockholders (35,586) (22,640)
Repurchases of common stock (268,519) (432,165)
Taxes paid related to net share settlements of equity awards (18,285) (13,541)
Payments for contingent consideration arrangements (996) (11,346)

Net cash used in financing activities (324,713) (231,125)
Effect of exchange rate changes on cash, cash equivalents, and restricted cash —  14,558 
Decrease in cash, cash equivalents, and restricted cash (187,557) (853,234)
Cash, cash equivalents, and restricted cash at beginning of year 1,111,968  1,340,395 
Cash, cash equivalents, and restricted cash at end of period $ 924,411  $ 487,161 

_________
(1) Includes $0.8 million of restricted cash classified as “Prepaid expenses and other” in the Consolidated Balance Sheet as of December 31, 2024.

(2) Includes $1.2 million of restricted cash classified as “Prepaid expenses and other” in the Consolidated Balance Sheet as of June 30, 2025.

See Notes to Consolidated Financial Statements.

(1)

(2)
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EMCOR Group, Inc. and Subsidiaries

CONDENSED CONSOLIDATED STATEMENTS OF EQUITY
For the three months ended June 30, 2026 and 2025
(In thousands)(Unaudited)        
    EMCOR Group, Inc. Stockholders  

  Total
Common


stock
Capital


surplus
Accumulated other
comprehensive loss Retained


earnings
Treasury


stock
Noncontrolling


interests

Balance, March 31, 2025 $ 2,951,928  $ 612  $ 93,424  $ (79,708) $ 5,007,257  $ (2,071,628) $ 1,971 
Net income 302,160  —  —  —  302,160  —  — 
Other comprehensive income 11,696  —  —  11,696  —  —  — 
Tax withholding for common stock
issued under share-based compensation
plans (190) —  (190) —  —  —  — 
Common stock dividends (11,189) —  23  —  (11,212) —  — 
Repurchases of common stock (204,655) —  —  —  —  (204,655) — 
Share-based compensation expense 3,822  —  3,822  —  —  —  — 

Balance, June 30, 2025 $ 3,053,572  $ 612  $ 97,079  $ (68,012) $ 5,298,205  $ (2,276,283) $ 1,971 

Balance, March 31, 2026 $ 3,867,576  $ 613  $ 93,977  $ (1,920) $ 6,293,411  $ (2,519,542) $ 1,037 
Net income 403,694  —  —  —  403,694  —  — 
Other comprehensive loss (4) —  —  (4) —  —  — 
Tax withholding for common stock
issued under share-based compensation
plans (301) —  (301) —  —  —  — 
Common stock dividends (17,776) —  24  —  (17,800) —  — 
Repurchases of common stock (177,662) —  —  —  —  (177,662) — 
Share-based compensation expense 4,417  —  4,417  —  —  —  — 

Balance, June 30, 2026 $ 4,079,944  $ 613  $ 98,117  $ (1,924) $ 6,679,305  $ (2,697,204) $ 1,037 

 _________
(1) Represents cumulative foreign currency translation adjustments and post-retirement liability adjustments.

See Notes to Consolidated Financial Statements.

(1)
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EMCOR Group, Inc. and Subsidiaries

CONDENSED CONSOLIDATED STATEMENTS OF EQUITY
For the six months ended June 30, 2026 and 2025
(In thousands)(Unaudited)        
    EMCOR Group, Inc. Stockholders  

  Total
Common


stock
Capital


surplus
Accumulated other
comprehensive loss Retained


earnings
Treasury


stock
Noncontrolling


interests

Balance, December 31, 2024 $ 2,938,694  $ 612  $ 97,475  $ (85,527) $ 4,778,061  $ (1,852,964) $ 1,037 
Net income 542,837  —  —  —  542,837  —  — 
Other comprehensive income 17,515  —  —  17,515  —  —  — 
Tax withholding for common stock
issued under share-based compensation
plans (13,541) —  (13,541) —  —  —  — 
Common stock dividends (22,640) —  53  —  (22,693) —  — 
Repurchases of common stock (423,319) —  —  —  —  (423,319) — 
Acquisition of noncontrolling interests 934  —  —  —  —  —  934 
Share-based compensation expense 13,092  —  13,092  —  —  —  — 

Balance, June 30, 2025 $ 3,053,572  $ 612  $ 97,079  $ (68,012) $ 5,298,205  $ (2,276,283) $ 1,971 

Balance, December 31, 2025 $ 3,674,981  $ 613  $ 101,336  $ (1,916) $ 6,005,772  $ (2,431,861) $ 1,037 
Net income 709,178  —  —  —  709,178  —  — 
Other comprehensive loss (8) —  —  (8) —  —  — 
Tax withholding for common stock
issued under share-based compensation
plans (18,285) —  (18,285) —  —  —  — 
Common stock dividends (35,586) —  59  —  (35,645) —  — 
Repurchases of common stock (265,343) —  —  —  —  (265,343) — 
Share-based compensation expense 15,007  —  15,007  —  —  —  — 

Balance, June 30, 2026 $ 4,079,944  $ 613  $ 98,117  $ (1,924) $ 6,679,305  $ (2,697,204) $ 1,037 

 _________
(1) Represents cumulative foreign currency translation adjustments and post-retirement liability adjustments.

See Notes to Consolidated Financial Statements.

(1)
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EMCOR Group, Inc. and Subsidiaries
Notes to Consolidated Financial Statements (Unaudited)

NOTE 1 - Basis of Presentation

The accompanying unaudited consolidated financial statements have been prepared in accordance with instructions to Form 10-Q and Rule 10-01 of
Regulation S-X. Consequently, certain information and note disclosures normally included in financial statements prepared in accordance with accounting
principles generally accepted in the United States (“U.S. GAAP”) have been condensed or omitted.

References to the “Company,” “EMCOR,” “we,” “us,” “our,” and similar words refer to EMCOR Group, Inc. and its consolidated subsidiaries unless
the context indicates otherwise. Readers of this report should refer to the consolidated financial statements and the notes thereto included in our latest
Annual Report on Form 10-K filed with the Securities and Exchange Commission.

In our opinion, the accompanying unaudited consolidated financial statements contain all adjustments (consisting only of those of a normal recurring
nature) necessary to present fairly our financial position and the results of our operations.

The results of operations of companies acquired have been included in our results of operations from the date of their respective acquisition by us.

On December 1, 2025, we sold EMCOR (UK) Limited and EMCOR Group (UK) plc, which collectively represented our United Kingdom building
services segment (collectively, “EMCOR UK”).

The results of operations for the three and six months ended June 30, 2026 are not necessarily indicative of the results to be expected for the year
ending December 31, 2026.

NOTE 2 - New Accounting Pronouncements

In November 2024, the Financial Accounting Standards Board issued an Accounting Standards Update (“ASU”), which requires disaggregated
disclosures, in the notes to the financial statements, about certain income statement expense line items on an interim and annual basis. This guidance
requires entities to provide more detailed information about purchases of inventory, employee compensation, depreciation expense, intangible asset
amortization, and selling expenses. Such guidance, which is required to be applied prospectively, is effective for fiscal years beginning after December 15,
2026, and interim periods within fiscal years beginning after December 15, 2027, although early adoption and retrospective application is permitted. While
the adoption of this ASU will not have an impact on our financial position and/or results of operations, we are currently evaluating the impact on our
financial statement disclosures, including the processes and controls around the collection of this information.

NOTE 3 - Revenue from Contracts with Customers

The Company recognizes revenue when it transfers promised goods or services to customers in an amount that reflects the consideration to which we
expect to be entitled in exchange for those goods or services by applying the following five step model:

(1) Identify the contract with a customer

A contract with a customer exists when: (a) the parties have approved the contract and are committed to perform their respective obligations, (b) the
rights of the parties can be identified, (c) payment terms can be identified, (d) the arrangement has commercial substance, and (e) collectability of
consideration is probable. Judgment is required when determining if the contractual criteria are met, specifically in the earlier stages of a project when a
formally executed contract may not yet exist. In these situations, the Company evaluates all relevant facts and circumstances, including the existence of
other forms of documentation or historical experience with our customers that may indicate a contractual agreement is in place and revenue should be
recognized. In determining if the collectability of consideration is probable, the Company considers the customer’s ability and intention to pay such
consideration through an evaluation of several factors, including an assessment of the creditworthiness of the customer and our prior collection history with
such customer.

7
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EMCOR Group, Inc. and Subsidiaries
Notes to Consolidated Financial Statements (Unaudited)

NOTE 3 - Revenue from Contracts with Customers (Continued)

(2) Identify the performance obligations in the contract

At contract inception, the Company assesses the goods or services promised in a contract and identifies, as a separate performance obligation, each
distinct promise to transfer goods or services to the customer. The identified performance obligations represent the “unit of account” for purposes of
determining revenue recognition. In order to properly identify separate performance obligations, the Company applies judgment in determining whether
each good or service provided is: (a) capable of being distinct, whereby the customer can benefit from the good or service either on its own or together with
other resources that are readily available to the customer, and (b) distinct within the context of the contract, whereby the transfer of the good or service to
the customer is separately identifiable from other promises in the contract.

In addition, when assessing performance obligations within a contract, the Company considers the warranty provisions included within such contract.
To the extent the warranty terms provide the customer with an additional service, other than assurance that the promised good or service complies with
agreed upon specifications, such warranty is accounted for as a separate performance obligation. In determining whether a warranty provides an additional
service, the Company considers each warranty provision in comparison to warranty terms which are standard in the industry.

Our contracts are often modified through change orders to account for changes in the scope and price of the goods or services we are providing.
Although the Company evaluates each change order to determine whether such modification creates a separate performance obligation, the majority of our
change orders are for goods or services that are not distinct within the context of our original contract and, therefore, are not treated as separate
performance obligations.

(3) Determine the transaction price

The transaction price represents the amount of consideration to which the Company expects to be entitled in exchange for transferring promised
goods or services to our customers. The consideration promised within a contract may include fixed amounts, variable amounts, or both. To the extent the
performance obligation includes variable consideration, including contract bonuses and penalties that can either increase or decrease the transaction price,
the Company estimates the amount of variable consideration to be included in the transaction price utilizing one of two prescribed methods, depending on
which method better predicts the amount of consideration to which the entity will be entitled. Such methods include: (a) the expected value method,
whereby the amount of variable consideration to be recognized represents the sum of probability-weighted amounts in a range of possible consideration
amounts, and (b) the most likely amount method, whereby the amount of variable consideration to be recognized represents the single most likely amount
in a range of possible consideration amounts. When applying these methods, the Company considers all information that is reasonably available, including
historical, current, and estimates of future performance. The expected value method is typically utilized in situations where a contract contains a large
number of possible outcomes while the most likely amount method is typically utilized in situations where a contract has only two possible outcomes.

Variable consideration is included in the transaction price only to the extent it is probable, in the Company’s judgment, that a significant future
reversal in the amount of cumulative revenue recognized under the contract will not occur when the uncertainty associated with the variable consideration
is subsequently resolved. This threshold is referred to as the variable consideration constraint. In assessing whether to apply the variable consideration
constraint, the Company considers if factors exist that could increase the likelihood or the magnitude of a potential reversal of revenue, including, but not
limited to, whether: (a) the amount of consideration is highly susceptible to factors outside of the Company’s influence, such as the actions of third parties,
(b) the uncertainty surrounding the amount of consideration is not expected to be resolved for a long period of time, (c) the Company’s experience with
similar types of contracts is limited or that experience has limited predictive value, (d) the Company has a practice of either offering a broad range of price
concessions or changing the payment terms and conditions of similar contracts in similar circumstances, and (e) the contract has a large number and broad
range of possible consideration amounts.

Pending change orders represent one of the most common forms of variable consideration included within contract value and typically represent
contract modifications for which a change in scope has been authorized or acknowledged by our customer but the final adjustment to contract price is yet to
be negotiated. In estimating the transaction price for pending change orders, the Company considers all relevant facts, including documented
correspondence with the customer regarding acknowledgment of and/or agreement with the modification, as well as historical experience with the customer
or similar contractual circumstances. Based upon this assessment, the Company estimates the transaction price, including whether the variable
consideration constraint should be applied.

8
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EMCOR Group, Inc. and Subsidiaries
Notes to Consolidated Financial Statements (Unaudited)

NOTE 3 - Revenue from Contracts with Customers (Continued)

Contract claims are another form of variable consideration which is common within our industry. Claim amounts represent revenue that has been
recognized for contract modifications that are not submitted or are in dispute as to both scope and price. In estimating the transaction price for claims, the
Company considers all relevant facts available. However, given the uncertainty surrounding claims, including the potential long-term nature of dispute
resolution and the broad range of possible consideration amounts, there is an increased likelihood that any additional contract revenue associated with
contract claims is constrained. The resolution of claims involves negotiations and, in certain cases, litigation. In the event litigation costs are incurred by us
in connection with claims, such litigation costs are expensed as incurred, although we may seek to recover these costs.

For some transactions, the receipt of consideration does not match the timing of the transfer of goods or services to the customer. For such contracts,
the Company evaluates whether this timing difference represents a financing arrangement within the contract. Although rare, if a contract is determined to
contain a significant financing component, the Company adjusts the promised amount of consideration for the effects of the time value of money when
determining the transaction price of such contract. Although our customers may retain a portion of the contract price until completion of the project and
final contract settlement, these retainage amounts are not considered a significant financing component as the intent of the withheld amounts is to provide
the customer with assurance that we will complete our obligations under the contract rather than to provide financing to the customer. In addition, although
we may be entitled to advanced payments from our customers on certain contracts, these advanced payments generally do not represent a significant
financing component as the payments are used to meet working capital demands that can be higher in the early stages of a contract, as well as to protect us
from our customer failing to meet its obligations under the contract.

Changes in the estimates of transaction prices are recognized on a cumulative catch-up basis in the period in which the revisions to the estimates are
made. Such changes in estimates can result in the recognition of revenue in a current period for performance obligations which were satisfied or partially
satisfied in prior periods. Such changes in estimates may also result in the reversal of previously recognized revenue if the ultimate outcome differs from
the Company’s previous estimate.

(4) Allocate the transaction price to the performance obligations in the contract

For contracts that contain multiple performance obligations, the Company allocates the transaction price to each performance obligation based on a
relative standalone selling price. The Company determines the standalone selling price based on the price at which the performance obligation would have
been sold separately in similar circumstances to similar customers. If the standalone selling price is not observable, the Company estimates the standalone
selling price taking into account all available information such as market conditions and internal pricing guidelines. In certain circumstances, the standalone
selling price is determined using an expected profit margin on anticipated costs related to the performance obligation.

(5) Recognize revenue as performance obligations are satisfied

The Company recognizes revenue at the time the related performance obligation is satisfied by transferring a promised good or service to its
customers. A good or service is considered to be transferred when the customer obtains control. The Company can transfer control of a good or service and
satisfy its performance obligations either over time or at a point in time. The Company transfers control of a good or service over time and, therefore,
satisfies a performance obligation and recognizes revenue over time if one of the following three criteria are met: (a) the customer simultaneously receives
and consumes the benefits provided by the Company’s performance as we perform, (b) the Company’s performance creates or enhances an asset that the
customer controls as the asset is created or enhanced, or (c) the Company’s performance does not create an asset with an alternative use to us, and we have
an enforceable right to payment for performance completed to date.

For our performance obligations satisfied over time, we recognize revenue by measuring the progress toward complete satisfaction of that
performance obligation. The selection of the method to measure progress towards completion can be either an input method or an output method and
requires judgment based on the nature of the goods or services to be provided.

9
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EMCOR Group, Inc. and Subsidiaries
Notes to Consolidated Financial Statements (Unaudited)

NOTE 3 - Revenue from Contracts with Customers (Continued)

For our construction contracts, revenue is generally recognized over time as our performance creates or enhances an asset that the customer controls
as it is created or enhanced. Our fixed price construction projects generally use a cost-to-cost input method to measure our progress towards complete
satisfaction of the performance obligation as we believe it best depicts the transfer of control to the customer which occurs as we incur costs on our
contracts. Under the cost-to-cost measure of progress, the extent of progress towards completion is measured based on the ratio of costs incurred to date to
the total estimated costs at completion of the performance obligation. For our unit price construction contracts, progress towards complete satisfaction is
measured through an output method, such as the number of units produced or delivered, when our performance does not produce significant amounts of
work in process or finished goods prior to complete satisfaction of such performance obligations.

For our services contracts, revenue is also generally recognized over time as the customer simultaneously receives and consumes the benefits of our
performance as we perform the service. For our fixed price service contracts with specified service periods, revenue is generally recognized on a straight-
line basis over such service period when our inputs are expended evenly and the customer receives and consumes the benefits of our performance
throughout the contract term.

The timing of revenue recognition for the manufacturing of new build heat exchangers within our United States industrial services segment depends
on the payment terms of the contract, as our performance does not create an asset with an alternative use to us. For those contracts for which we have a
right to payment for performance completed to date at all times throughout our performance, inclusive of a cancellation, we recognize revenue over time.
For these performance obligations, we use a cost-to-cost input method to measure our progress towards complete satisfaction of the performance obligation
as we believe it best depicts the transfer of control to the customer which occurs as we incur costs on our contracts. However, for those contracts for which
we do not have a right, at all times, to payment for performance completed to date, we recognize revenue at the point in time when control is transferred to
the customer. For bill-and-hold arrangements, revenue is recognized when the customer obtains control of the heat exchanger, which may be prior to
shipping if certain recognition criteria are met.

For certain of our revenue streams, such as call-out repair and service work, outage services, refinery turnarounds, and specialty welding services that
are performed under time and materials contracts, our progress towards complete satisfaction of such performance obligations is measured using an output
method as the customer receives and consumes the benefits of our performance completed to date.

Changes in Estimates

Due to uncertainties inherent in the estimation process, as well as the significant judgment involved in determining variable consideration, it is
possible that estimates of costs to complete a performance obligation, and/or our estimates of transaction prices, will be revised in the near term. For those
performance obligations for which revenue is recognized using a cost-to-cost input method, changes in total estimated costs, and related progress towards
complete satisfaction of the performance obligation, or changes in the estimate of transaction prices, are recognized on a cumulative catch-up basis in the
period in which the revisions to the estimates are made. When the current estimate of total costs for a performance obligation indicates a loss, a provision
for the entire estimated loss on the unsatisfied performance obligation is made in the period in which the loss becomes evident.

Based on an evaluation of individual projects that were substantially complete in prior periods but had revisions to total estimated costs or anticipated
contract value (inclusive of the settlement of previously outstanding change orders and claims) that resulted in an increase to profitability in excess of
$1.0 million, we recognized revenue during the three and six months ended June 30, 2026 and 2025, as summarized in the following table (in thousands):

 
For the three months ended


June 30,
For the six months ended


June 30,
  2026 2025 2026 2025

United States electrical construction and facilities services $ 2,670  $ 2,373  $ 9,713  $ 2,512 
United States mechanical construction and facilities services 19,550  3,823  32,466  7,800 
Total impact $ 22,220  $ 6,196  $ 42,179  $ 10,312 

10
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NOTE 3 - Revenue from Contracts with Customers (Continued)

Based on an evaluation of individual projects that had revisions to total estimated costs or anticipated contract value that resulted in a reduction of
profitability in excess of $1.0 million, our operating results were negatively impacted during the three and six months ended June 30, 2026 and 2025, as
summarized in the following table (in thousands):

 
For the three months ended


June 30,
For the six months ended


June 30,
  2026 2025 2026 2025

United States electrical construction and facilities services $ 14,193  $ 14,878  $ 20,562  $ 24,520 
United States mechanical construction and facilities services 20,957  20,587  23,101  25,831 
United States building services 2,259  —  3,467  — 
Total impact $ 37,409  $ 35,465  $ 47,130  $ 50,351 

Disaggregation of Revenues

Our revenues are principally derived from contracts to provide construction services relating to electrical and mechanical systems, as well as to
provide a number of building services and industrial services to our customers. Our contracts are with many different customers in numerous industries.

The following tables provide further disaggregation of our revenues, by categories we use to evaluate our financial performance within each of our
reportable segments, for the three and six months ended June  30, 2026 and 2025 (in thousands, except for percentages). Refer to Note 13 - Segment
Information of the notes to consolidated financial statements for additional information on how we disaggregate our revenues by reportable segment.

For the three months ended June 30,

2026
% of


Total 2025
% of


Total

United States electrical construction and facilities services:
Network and communications market sector $ 973,046  58 % $ 669,966  50 %
Commercial market sector 114,728  7 % 116,536  8 %
Manufacturing and industrial market sector 111,754  7 % 111,158  8 %
Healthcare market sector 116,177  7 % 133,680  10 %
High-tech manufacturing market sector 31,111  2 % 36,114  3 %
Institutional market sector 105,169  6 % 67,372  5 %
Transportation market sector 41,835  3 % 66,528  5 %
Water and wastewater market sector 6,460  1 % 7,527  1 %
Hospitality and entertainment market sector 36,497  2 % 26,401  2 %
Short-duration projects 91,171  5 % 84,705  6 %
Service work 35,432  2 % 21,896  2 %

1,663,380  1,341,883 
Less intersegment revenues (879) (1,636)
Total segment revenues $ 1,662,501  $ 1,340,247 

 ________
(1) Represents those projects which generally are completed within three months or less.

(1)
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NOTE 3 - Revenue from Contracts with Customers (Continued)

For the three months ended June 30,

2026
% of


Total 2025
% of


Total

United States mechanical construction and facilities services:
Network and communications market sector $ 799,293  35 % $ 389,676  22 %
Commercial market sector 274,235  12 % 217,007  12 %
Manufacturing and industrial market sector 271,186  12 % 229,622  13 %
Healthcare market sector 168,143  7 % 150,052  9 %
High-tech manufacturing market sector 227,646  10 % 281,434  16 %
Institutional market sector 200,027  8 % 112,711  6 %
Transportation market sector 10,359  1 % 10,053  1 %
Water and wastewater market sector 86,174  4 % 90,239  5 %
Hospitality and entertainment market sector 36,035  1 % 36,862  2 %
Short-duration projects 53,844  2 % 86,203  5 %
Service work 181,857  8 % 152,773  9 %

2,308,799  1,756,632 
Less intersegment revenues (7,926) (1,374)
Total segment revenues $ 2,300,873  $ 1,755,258 

 ________
(1) Represents those projects which generally are completed within three months or less.

For the three months ended June 30,

2026
% of


Total 2025
% of


Total

United States building services:
Mechanical services $ 649,737  77 % $ 619,516  78 %
Commercial site-based services 147,946  18 % 133,560  17 %
Government site-based services 40,023  5 % 40,183  5 %
Total segment revenues $ 837,706  $ 793,259 

For the three months ended June 30,

2026
% of


Total 2025
% of


Total

United States industrial services:
Field services $ 320,138  90 % $ 241,930  86 %
Shop services 33,674  10 % 39,142  14 %
Total segment revenues $ 353,812  $ 281,072 

Total United States operations $ 5,154,892  $ 4,169,836 

For the three months ended June 30,

2026
% of


Total 2025
% of


Total

United Kingdom building services:
Service work $ —  —  $ 69,661  52 %
Project work —  —  64,903  48 %
Total segment revenues $ —  $ 134,564 

Consolidated revenues $ 5,154,892  $ 4,304,400 

(1)
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NOTE 3 - Revenue from Contracts with Customers (Continued)

For the six months ended June 30,

2026
% of


Total 2025
% of


Total

United States electrical construction and facilities services:
Network and communications market sector $ 1,730,417  56 % $ 1,186,303  49 %
Commercial market sector 221,679  7 % 215,094  9 %
Manufacturing and industrial market sector 224,599  7 % 209,633  8 %
Healthcare market sector 229,822  7 % 241,416  10 %
High-tech manufacturing market sector 56,206  2 % 81,124  3 %
Institutional market sector 187,745  6 % 119,081  5 %
Transportation market sector 98,638  3 % 128,556  5 %
Water and wastewater market sector 14,101  1 % 20,286  1 %
Hospitality and entertainment market sector 95,218  3 % 49,625  2 %
Short-duration projects 190,374  6 % 139,682  6 %
Service work 62,431  2 % 41,033  2 %

3,111,230  2,431,833 
Less intersegment revenues (1,315) (3,742)
Total segment revenues $ 3,109,915  $ 2,428,091 

________
(1) Represents those projects which generally are completed within three months or less.

For the six months ended June 30,

2026
% of


Total 2025
% of


Total

United States mechanical construction and facilities services:
Network and communications market sector $ 1,413,117  33 % $ 720,037  21 %
Commercial market sector 512,643  12 % 396,910  12 %
Manufacturing and industrial market sector 510,051  12 % 407,523  12 %
Healthcare market sector 319,758  7 % 293,615  9 %
High-tech manufacturing market sector 433,126  10 % 563,805  17 %
Institutional market sector 370,361  8 % 197,567  6 %
Transportation market sector 18,954  1 % 24,169  1 %
Water and wastewater market sector 173,724  4 % 166,687  5 %
Hospitality and entertainment market sector 63,723  1 % 66,067  2 %
Short-duration projects 162,062  4 % 194,729  6 %
Service work 362,797  8 % 299,144  9 %

4,340,316  3,330,253 
Less intersegment revenues (13,102) (2,393)
Total segment revenues $ 4,327,214  $ 3,327,860 

________
(1) Represents those projects which generally are completed within three months or less.

(1)

(1)
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NOTE 3 - Revenue from Contracts with Customers (Continued)

For the six months ended June 30,

2026
% of


Total 2025
% of


Total

United States building services:
Mechanical services $ 1,242,505  77 % $ 1,178,002  77 %
Commercial site-based services 289,544  18 % 276,869  18 %
Government site-based services 78,306  5 % 81,011  5 %
Total segment revenues $ 1,610,355  $ 1,535,882 

For the six months ended June 30,

2026
% of


Total 2025
% of


Total

United States industrial services:
Field services $ 669,188  91 % $ 559,597  87 %
Shop services 66,453  9 % 80,477  13 %
Total segment revenues $ 735,641  $ 640,074 

Total United States operations $ 9,783,125  $ 7,931,907 

For the six months ended June 30,

2026
% of


Total 2025
% of


Total

United Kingdom building services:
Service work $ —  —  $ 117,692  49 %
Project work —  —  122,173  51 %
Total segment revenues $ —  $ 239,865 

Consolidated revenues $ 9,783,125  $ 8,171,772 

Accounts Receivable and Allowance for Credit Losses

Accounts receivable are recognized in the period we deliver goods and services to our customers or when our right to consideration is unconditional.
The Company maintains an allowance for credit losses to reduce outstanding receivables to their net realizable value. Judgment is required when
determining expected credit losses. Estimates of such losses are recorded when we believe a customer, or group of customers, may not be able to meet their
financial obligations due to deterioration in financial condition or credit rating. Factors relevant to our assessment include our prior collection history with
our customers, the related aging of past due balances, projections of credit losses based on historical trends in credit quality indicators or past events, and
forecasts of future economic conditions. In addition to monitoring delinquent accounts, management reviews the credit quality of its receivables by, among
other things, obtaining credit ratings of significant customers, assessing economic and market conditions, and evaluating material changes to a customer’s
business, cash flows, and financial condition.

At June 30, 2026 and December 31, 2025, our allowance for credit losses was $25.0 million and $22.8 million, respectively. Allowances for credit
losses are based on the best facts available and are reassessed and adjusted on a regular basis as additional information is received. Should anticipated
collections fail to materialize, or if future economic conditions compare unfavorably to our forecasts, we could experience an increase in our credit losses.

The change in the allowance for credit losses for the six months ended June 30, 2026 was as follows (in thousands):

Balance at December 31, 2025 $ 22,757 
Provision for credit losses 4,602 
Amounts written off against the allowance, net of recoveries (2,351)
Balance at June 30, 2026 $ 25,008 
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NOTE 3 - Revenue from Contracts with Customers (Continued)

The increase in our allowance for credit losses was due to the provision for credit losses recorded during the six months ended June 30, 2026,
partially offset by the write-off of specific receivables, which were deemed uncollectable.

Contract Assets and Contract Liabilities

The timing of revenue recognition may differ from the timing of invoicing to customers. Contract assets include unbilled amounts from our
construction projects when revenues recognized under the cost-to-cost measure of progress exceed the amounts invoiced to our customers, as the amounts
are not yet billable under the terms of our contracts. Such amounts are recoverable from our customers based upon various measures of performance,
including achievement of certain milestones, completion of specified units, or completion of a contract. In addition, many of our time and materials
arrangements, as well as our contracts to perform turnaround services within the United States industrial services segment, are billed in arrears pursuant to
contract terms that are standard within the industry, resulting in contract assets and/or unbilled receivables being recorded as revenue is recognized in
advance of billings.

Also included in contract assets are amounts we seek or will seek to collect from customers or others for errors or changes in contract specifications
or design, contract change orders or modifications in dispute or unapproved as to scope and/or price, or other customer-related causes of unanticipated
additional contract costs (claims and unapproved change orders). Our contract assets do not include capitalized costs to obtain and fulfill a contract.
Contract assets are generally classified as current within the Consolidated Balance Sheets.

Contract liabilities from our construction contracts arise when amounts invoiced to our customers exceed revenues recognized under the cost-to-cost
measure of progress. Contract liabilities additionally include advanced payments from our customers on certain contracts. Contract liabilities decrease as
we recognize revenue from the satisfaction of the related performance obligation and are recorded as either current or long-term, depending upon when we
expect to recognize such revenue. The long-term portion of contract liabilities is included in “Other long-term obligations” in the Consolidated Balance
Sheets.

Net contract liabilities in the accompanying Consolidated Balance Sheets consisted of the following amounts as of June 30, 2026 and December 31,
2025 (in thousands):

June 30,

2026 December 31, 2025

Contract assets, current $ 400,539  $ 337,717 
Contract assets, non-current —  — 
Contract liabilities, current (2,609,243) (2,327,360)
Contract liabilities, non-current (798) (837)
Net contract liabilities $ (2,209,502) $ (1,990,480)

Contract assets and contract liabilities increased by approximately $2.0 million and $1.7 million, respectively, as a result of acquisitions made by us
during the first half of 2026. Excluding the impact of acquisitions, net contract liabilities increased by $219.3 million during the six months ended June 30,
2026, primarily due to an increase in net contract liabilities on our uncompleted construction projects, partially as a result of the timing of invoicing to our
customers, including advanced billings on several projects in the earlier stages of completion, as we continue to effectively manage our working capital.
There was no significant impairment of contract assets recognized during the periods presented.
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NOTE 3 - Revenue from Contracts with Customers (Continued)

Transaction Price Allocated to Remaining Unsatisfied Performance Obligations     

The following table presents the transaction price allocated to remaining unsatisfied performance obligations (“remaining performance obligations”)
for each of our reportable segments and their respective percentages of total remaining performance obligations as of June 30, 2026 (in thousands, except
for percentages):

June 30,

2026 % of Total

Remaining performance obligations:
United States electrical construction and facilities services $ 6,271,919  36 %
United States mechanical construction and facilities services 9,366,637  55 %
United States building services 1,358,017  8 %
United States industrial services 146,528  1 %
Total operations $ 17,143,101  100 %

Our remaining performance obligations at June  30, 2026 were $17.14 billion. Remaining performance obligations increase with awards of new
contracts and decrease as we perform work and recognize revenue on existing contracts. We include a project within our remaining performance
obligations at such time the project is awarded and agreement on contract terms has been reached. Our remaining performance obligations include amounts
related to contracts for which a fixed price contract value is not assigned when a reasonable estimate of the total transaction price can be made.

Remaining performance obligations include unrecognized revenues to be realized from uncompleted construction contracts. Although many of our
construction contracts are subject to cancellation at the election of our customers, in accordance with industry practice, we do not limit the amount of
unrecognized revenue included within remaining performance obligations for these contracts as the risk of cancellation is very low due to the inherent
substantial economic penalty that our customers would incur upon cancellation or termination. We believe our reported remaining performance obligations
for our construction contracts are firm and contract cancellations have not had a material adverse effect on us.

Remaining performance obligations also include unrecognized revenues expected to be realized over the remaining term of service contracts.
However, to the extent a service contract includes a cancellation clause which allows for the termination of such contract by either party without a
substantive penalty, the remaining contract term, and therefore, the amount of unrecognized revenues included within remaining performance obligations,
is limited to the notice period required for the termination.

Our remaining performance obligations are comprised of: (a) original contract amounts, (b) change orders for which we have received written
confirmations from our customers, (c) pending change orders for which we expect to receive confirmations in the ordinary course of business, (d) claim
amounts that we have made against customers for which we have determined we have a legal basis under existing contractual arrangements and as to which
the variable consideration constraint does not apply, and (e) other forms of variable consideration to the extent that such variable consideration has been
included within the transaction price of our contracts. Such claim and other variable consideration amounts were immaterial for all periods presented.

Refer to the table below for additional information regarding our remaining performance obligations, including an estimate of when we expect to
recognize such remaining performance obligations as revenue (in thousands):

Within one year
Greater than one

year

Remaining performance obligations:
United States electrical construction and facilities services $ 4,658,162  $ 1,613,757 
United States mechanical construction and facilities services 7,005,295  2,361,342 
United States building services 1,213,442  144,575 
United States industrial services 146,528  — 
Total operations $ 13,023,427  $ 4,119,674 
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NOTE 4 - Acquisitions and Dispositions of Businesses

Acquisitions are accounted for utilizing the acquisition method of accounting and the prices paid for them are allocated to their respective assets and
liabilities based upon the estimated fair value of such assets and liabilities at the dates of their respective acquisition by us.

During the first half of 2026, we acquired four companies for upfront consideration of $99.8  million, inclusive of customary working capital
adjustments. These acquisitions are comprised of: (a) two companies in the Western region of the United States that have been included in our United
States mechanical construction and facilities services segment, including: (i) a provider of mechanical and sheet metal fabrication services, and (ii) a
commercial and industrial HVAC contractor, (b) an electrical contractor in the Midwestern region of the United States that has been included in our United
States electrical construction and facilities services segment, and (c) a company that has been included in our United States building services segment,
which provides building automation and controls solutions in the Southeastern region of the United States. In connection with these acquisitions, we
acquired working capital of $13.5 million and other net assets of $2.7 million and have preliminarily ascribed $45.3 million to goodwill and $38.3 million
to identifiable intangible assets.

On February 3, 2025, we completed the acquisition of Miller Electric Company (“Miller Electric”), a leading electrical contractor that operates
predominantly across the Southeastern United States. Under the terms of the transaction, we acquired 100% of Miller Electric's capital stock for total cash
consideration of $876.8  million, inclusive of working capital and other customary adjustments. This acquisition complements our existing electrical
construction capabilities in high-growth end markets and expands our geographic presence. The results of operations of Miller Electric have been included
within our United States electrical construction and facilities services segment. In connection with this acquisition, we incurred $9.4 million of transaction
related costs during the first quarter of 2025. These expenses were included in "Selling, general and administrative expenses" in the accompanying
Consolidated Statement of Operations.

The following table summarizes the estimated fair values of the assets acquired and liabilities assumed as of the acquisition date (in thousands):
Assets:
Cash and cash equivalents $ 18,394 
Accounts receivable 222,355 
Contract assets 23,120 
Inventories 329 
Prepaid expenses and other 7,284 
Property, plant, and equipment 10,462 
Operating lease right-of-use assets 30,345 
Goodwill 326,776 
Identifiable intangible assets 475,000 
Other assets 302 
Total assets acquired $ 1,114,367 
 _________________________

(1) Goodwill is calculated as the excess of the consideration transferred over the fair value of the net assets acquired and represents the projected future economic benefits
from this strategic acquisition.

Liabilities:
Accounts payable $ 68,147 
Contract liabilities 104,595 
Accrued payroll and benefits 9,838 
Other accrued expenses and liabilities 22,746 
Operating lease liabilities, current 2,573 
Operating lease liabilities, long-term 27,771 
Other long-term obligations 991 
Total liabilities assumed 236,661 
Noncontrolling interests 934 
Net assets acquired $ 876,772 

(1)
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NOTE 4 - Acquisitions and Dispositions of Businesses (Continued)

The following table summarizes the estimated fair values of identifiable intangible assets (in thousands) and their estimated useful lives (in years).
Refer to Note 8 - Fair Value Measurements of the notes to consolidated financial statements for additional information on the valuation methodologies
utilized to determine fair value.

Miller Electric
Estimated
Fair Value

 Estimated

Useful Life

Customer relationships $ 280,000  16.0
Contract backlog 40,000  1.5
Total intangible assets subject to amortization 320,000  14.2
Trade name 155,000  Indefinite
Total identifiable intangible assets $ 475,000 

In addition to Miller Electric, during calendar year 2025, we acquired nine companies, for upfront consideration of $182.3  million, inclusive of
customary working capital adjustments. These acquisitions are comprised of: (a) five companies that have been included in our United States mechanical
construction and facilities services segment, including: (i) two companies in the Midwestern region of the United States that provide building automation
controls and solutions to commercial, institutional, and industrial customers, (ii) a company that adds capabilities to our national fire protection offerings,
(iii) a provider of mechanical construction and maintenance services in the Western region of the United States, and (iv) a full service mechanical
contractor in the Northeast region of the United States, and (b) four companies that have been included in our United States building services segment,
which enhance our building automation and controls or energy efficiency offerings. In connection with these acquisitions, we acquired working capital of
$2.0 million and other net assets of $8.2 million and have preliminarily ascribed $67.4 million to goodwill and $104.7 million to identifiable intangible
assets.

We expect that all of the goodwill and identifiable intangible assets acquired in connection with these acquisitions will be deductible for tax purposes.
The purchase price allocations for the businesses acquired in 2026 and one of the businesses acquired in 2025 are preliminary and subject to change during
their respective measurement periods as we finalize asset valuations and certain tax matters, among other items. The finalization of these items may result
in changes in the valuation of assets acquired or liabilities assumed. The purchase price allocations for the other businesses acquired in 2025 have been
finalized during their respective measurement periods with an insignificant impact.

On December 1, 2025, we completed the sale of EMCOR UK. Given the size of EMCOR UK, this transaction did not represent a strategic shift that
had a major effect on the Company’s operations and financial results and, therefore, is not presented as discontinued operations.

NOTE 5 - Earnings Per Share

Calculation of Basic and Diluted Earnings per Common Share

The following tables summarize our calculation of Basic and Diluted Earnings per Common Share (“EPS”) for the three and six months ended
June 30, 2026 and 2025 (in thousands, except share and per share data):

For the three months ended

June 30,

  2026 2025

Numerator:
Net income $ 403,694  $ 302,160 
Denominator:
Weighted average shares outstanding used to compute basic earnings per common share 44,421,322  44,833,638 
Effect of dilutive securities—Share-based awards 131,572  156,750 
Shares used to compute diluted earnings per common share 44,552,894  44,990,388 

Basic earnings per common share $ 9.09  $ 6.74 

Diluted earnings per common share $ 9.06  $ 6.72 
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NOTE 5 - Earnings Per Share (Continued)
For the six months ended


June 30,
  2026 2025

Numerator:
Net income $ 709,178  $ 542,837 
Denominator:
Weighted average shares outstanding used to compute basic earnings per common share 44,492,543  45,227,690 
Effect of dilutive securities—Share-based awards 126,899  153,054 
Shares used to compute diluted earnings per common share 44,619,442  45,380,744 

Basic earnings per common share $ 15.94  $ 12.00 

Diluted earnings per common share $ 15.89  $ 11.96 

The number of share-based awards excluded from the computation of diluted EPS for the three and six months ended June 30, 2026 because they
would be anti-dilutive were 1,365 and 3,427, respectively. The number of share-based awards excluded from the computation of diluted EPS for both the
three and six months ended June 30, 2025 because they would be anti-dilutive were 3,635.

NOTE 6 - Inventories

Inventories in the accompanying Consolidated Balance Sheets consisted of the following amounts as of June 30, 2026 and December 31, 2025 (in
thousands):

June 30,

2026

December 31,

2025

Raw materials and construction materials $ 142,360  $ 119,789 
Work in process 11,319  6,463 
Inventories $ 153,679  $ 126,252 

The increase in inventories as of June 30, 2026, compared to December 31, 2025, was a result of: (a) advanced purchases of materials and equipment
for use on specific construction projects, partially in an effort to mitigate the impact of long lead times, (b) an increase in raw materials on hand to support
our fabrication facilities, and (c) higher levels of work in process inventory within our United States industrial services segment due to greater new build
heat exchanger orders.

NOTE 7 - Debt

Excluding finance lease liabilities of $6.1 million at June 30, 2026 and $6.3 million at December 31, 2025, we had no outstanding debt as of June 30,
2026 and December 31, 2025. The current portion of our finance lease liabilities of $2.5 million and $2.4 million at June 30, 2026 and December 31, 2025,
respectively, were included in “Other accrued expenses and liabilities,” and the non-current portion of our finance lease liabilities of $3.6  million and
$3.9 million at June 30, 2026 and December 31, 2025, respectively, were included in “Other long-term obligations” in the accompanying Consolidated
Balance Sheets.

We have a credit agreement dated December 20, 2023 (the “2023 Credit Agreement”), which provides for a $1.30 billion revolving credit facility (the
“2023 Revolving Credit Facility”) expiring December 20, 2028. If additional lenders are identified and/or existing lenders are willing to increase their
current commitments, we may increase the 2023 Revolving Credit Facility by an amount equal to the greater of: (a) $900 million or (b) the Company’s
Adjusted EBITDA (as such term is defined in the 2023 Credit Agreement) for the twelve-month period ending immediately prior to the increase in
commitment. We may allocate up to $600.0 million of available capacity under the 2023 Revolving Credit Facility to letters of credit for our account or for
the account of any of our subsidiaries.

There were no direct borrowings outstanding under the 2023 Revolving Credit Facility as of June  30, 2026 and December  31, 2025. However,
outstanding letters of credit reduce the available capacity under this facility and, as of June 30, 2026 and December 31, 2025, we had $73.4 million and
$73.1 million of letters of credit outstanding, respectively.
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NOTE 7 - Debt (Continued)

At the Company’s election, borrowings under the 2023 Revolving Credit Facility bear interest at either: (1) a base rate plus a margin of 0.125% to
0.875%, depending on the Company’s Leverage Ratio (as such term is defined in the 2023 Credit Agreement), or (2) a rate equal to the secured overnight
financing rate as administered by the Federal Reserve Bank of New York for the applicable tenor plus 0.10% (“Adjusted Term SOFR”) plus a margin of
1.125% to 1.875%, depending on the Company’s Leverage Ratio. The base rate is determined by the greater of: (a) the prime commercial lending rate
announced by Bank of Montreal from time to time, (b) the federal funds effective rate, plus ½ of 1.00%, (c) Adjusted Term SOFR for a one-month tenor,
plus 1.00%, or (d) 0.00%.

A commitment fee is payable on the average daily unused amount of the 2023 Revolving Credit Facility, which ranges from 0.125% to 0.25%,
depending on the Company’s Leverage Ratio. The fee was 0.125% of the unused amount as of June 30, 2026 and December 31, 2025. Fees for letters of
credit issued under the 2023 Revolving Credit Facility range from 0.85% to 1.875% of the respective face amounts of outstanding letters of credit,
depending on the nature of the letter of credit, and are computed depending on the Company’s Leverage Ratio.

Obligations under the 2023 Credit Agreement are guaranteed by most of our direct and indirect subsidiaries and are secured by substantially all of our
assets. The 2023 Credit Agreement contains customary covenants providing for, among other things, the maintenance of certain financial ratios and certain
limitations on the payment of dividends, common stock repurchases, investments, acquisitions, indebtedness, and capital expenditures. We were in
compliance with all such covenants as of June 30, 2026 and December 31, 2025.

NOTE 8 - Fair Value Measurements        

For disclosure purposes, we utilize a fair value hierarchy to categorize qualifying assets and liabilities into three broad levels based on the priority of
the inputs used to determine their fair values. The hierarchy, which gives the highest priority to unadjusted quoted prices in active markets for identical
assets and liabilities and the lowest priority to unobservable inputs, is comprised of the following three levels:

Level 1 – Unadjusted quoted prices in active markets for identical assets and liabilities.

Level 2 – Observable inputs, other than Level 1 inputs, that are directly or indirectly observable for the asset or liability, including quoted prices for
similar assets and liabilities in active markets; quoted prices for identical or similar assets or liabilities in markets that are not active; and model-
derived valuations whose inputs are observable or whose significant value drivers are observable.

Level 3 – Significant unobservable inputs that reflect the reporting entity’s own assumptions.

Recurring Fair Value Measurements
The following tables summarize the assets and liabilities carried at fair value measured on a recurring basis as of June 30, 2026 and December 31,

2025 (in thousands):  
  Assets at Fair Value as of June 30, 2026
Asset Category Level 1 Level 2 Level 3 Total

Cash and cash equivalents $ 924,411  $ —  $ —  $ 924,411 
Deferred compensation plan assets 85,972  —  —  85,972 
Total $ 1,010,383  $ —  $ —  $ 1,010,383 

  Assets at Fair Value as of December 31, 2025
Asset Category Level 1 Level 2 Level 3 Total

Cash and cash equivalents $ 1,111,968  $ —  $ —  $ 1,111,968 
Deferred compensation plan assets 75,627  —  —  75,627 
Total $ 1,187,595  $ —  $ —  $ 1,187,595 
 _________________________

(1) Cash and cash equivalents consist of deposit accounts and money market funds with original maturity dates of three months or less, which are Level 1 assets. At
June 30, 2026 and December 31, 2025, we had $556.4 million and $870.5 million, respectively, in money market funds. From time to time, we have cash balances in
certain of our bank accounts that exceed federally insured limits.

(2) Deferred compensation plan assets are classified as “Other assets” in the Consolidated Balance Sheets.

(1)

(2)

(1)

(2)
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NOTE 8 - Fair Value Measurements (Continued)

Nonrecurring Fair Value Measurements

We have recorded goodwill and identifiable intangible assets in connection with our business acquisitions. Such assets are measured at fair value at
the time of acquisition based on valuation techniques that appropriately represent the methods which would be used by other market participants in
determining fair value. We determine the fair value of our trade name intangible assets by utilizing the relief from royalty payments methodology. This
approach involves two steps: (a) estimating a reasonable royalty rate for the trade name and (b) applying this royalty rate to a net revenue stream and
discounting the resulting cash flows to determine fair value. Key assumptions under this method are future revenues, royalty rate, and discount rate. The
fair value of our intangible assets related to contract backlog and customer relationships is determined using the multi-period excess earnings method. Key
assumptions in the valuation of customer relationship intangible assets are revenue growth, operating margin, customer attrition rate, and discount rate.
Backlog intangible assets are based on future revenue from contracts already awarded at the time of acquisition. Key assumptions in the valuation of
backlog intangible assets include operating margin and discount rate. Other assumptions utilized in these valuation techniques include tax rate and
contributory asset charges.

In addition, goodwill, intangible assets, and certain other long-lived assets are tested for impairment using similar valuation methodologies to
determine the fair value of such assets.

Periodically, we engage an independent third-party valuation specialist to assist with the valuation process, including the selection of appropriate
methodologies and the development of market-based assumptions. The inputs used for these nonrecurring fair value measurements represent Level 3
inputs.

Fair Value of Financial Instruments

We believe that the carrying values of our financial instruments, which include accounts receivable and other financing commitments, approximate
their fair values due primarily to their short-term maturities and low risk of counterparty default. Although there were no outstanding borrowings under our
2023 Credit Agreement as of June 30, 2026 and December 31, 2025, the carrying value of any debt associated with this agreement would approximate its
fair value due to the variable rate on such debt.

NOTE 9 - Income Taxes

The following table presents our income tax provision and our income tax rate for the three and six months ended June  30, 2026 and 2025 (in
thousands, except percentages):

 
For the three months ended


June 30,
For the six months ended


June 30,
  2026 2025 2026 2025

Income tax provision $ 147,968  $ 109,867  $ 252,556  $ 193,387 
Income tax rate 26.8 % 26.7 % 26.3 % 26.3 %

The difference between the U.S. statutory tax rate of 21% and our effective income tax rate for both the three and six months ended June 30, 2026 and
2025 was primarily a result of state and local income taxes and other permanent book-to-tax differences.

The increase in our income tax provision for the three and six months ended June  30, 2026, when compared to the three and six months ended
June 30, 2025, was primarily due to greater income before income taxes.

As of June 30, 2026 and December 31, 2025, we had no unrecognized income tax benefits.

We file a consolidated federal income tax return including all of our U.S. subsidiaries with the Internal Revenue Service. We additionally file income
tax returns with various state, local, and foreign tax agencies. Our income tax returns are subject to audit by various taxing authorities and are currently
under examination by certain states for the years 2021 through 2024.
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NOTE 10 - Common Stock        

As of June 30, 2026 and December 31, 2025, there were 44,240,047 and 44,520,367 shares of our common stock outstanding, respectively. During
the three months ended June 30, 2026 and 2025, we issued 10,268 and 5,106 shares of common stock, respectively. During the six months ended June 30,
2026 and 2025, we issued 51,847 and 57,381 shares of common stock, respectively. These shares were issued upon the satisfaction of required conditions
under our share-based compensation plans.

We have paid quarterly dividends since October 25, 2011. We currently pay a regular quarterly dividend of $0.40 per share.

In September 2011, our Board of Directors (the “Board”) authorized a share repurchase program allowing us to begin repurchasing shares of our
outstanding common stock. Subsequently, the Board has from time to time increased the amount authorized for repurchases under such program. Since the
inception of the repurchase program, through June 30, 2026, the Board has authorized us to repurchase up to $3.65 billion of our outstanding common
stock. During the three months ended June 30, 2026, we repurchased 0.2 million shares of our common stock for $177.7 million. During the six months
ended June 30, 2026, we repurchased 0.3 million shares of our common stock for $265.3 million. Since the inception of the repurchase program through
June 30, 2026, we have repurchased 28.8 million shares of our common stock for $3.23 billion. As of June 30, 2026, there remained authorization for us to
repurchase $415.2 million of our shares. The repurchase program has no expiration date, does not obligate the Company to acquire any particular amount
of common stock, and may be suspended, recommenced, or discontinued at any time or from time to time without prior notice. We may repurchase our
shares from time to time to the extent permitted by securities laws and other legal requirements, including provisions in our 2023 Credit Agreement placing
limitations on such repurchases.

NOTE 11 - Commitments and Contingencies

Severance Agreements

We have agreements with our executive officers and certain other key management personnel providing for severance benefits for such employees
upon termination of their employment under certain circumstances.

Guarantees

In the ordinary course of business, we, at times, guarantee obligations of our subsidiaries under certain contracts. Generally, we are liable under such
an arrangement only if our subsidiary fails to perform its obligations under the contract. Historically, we have not incurred any substantial liabilities as a
consequence of these guarantees.

Surety Bonds

The terms of our construction contracts frequently require that we obtain from surety companies, and provide to our customers, surety bonds as a
condition to the award of such contracts. These surety bonds are issued in return for premiums, which vary depending on the size and type of the bond, and
secure our payment and performance obligations under such contracts. We have agreed to indemnify the surety companies for amounts, if any, paid by
them in respect of surety bonds issued on our behalf. As of June 30, 2026, based on the percentage-of-completion of our projects covered by surety bonds,
our aggregate estimated exposure, assuming defaults on all our then existing contractual obligations, was $4.30 billion, which represents approximately
25% of our total remaining performance obligations.

Surety bonds are sometimes provided to secure obligations for wages and benefits payable to or for certain of our employees, at the request of labor
unions representing such employees. In addition, surety bonds may be issued as collateral for certain insurance obligations. As of June  30, 2026, we
satisfied $105.5 million of the collateral requirements of our insurance programs by utilizing surety bonds.

We are not aware of any losses in connection with surety bonds that have been posted on our behalf, and we do not expect to incur significant losses
in the foreseeable future.

Hazardous Materials

We are subject to regulations with respect to the handling or disposal of certain materials used in the performance of our services, which are classified
as hazardous or toxic by federal, state, and local agencies. Our practice is to avoid participation in projects principally involving the remediation or removal
of such materials. However, when remediation is required as part of our contract performance, we believe we comply with all applicable regulations
governing hazardous materials or otherwise relating to the protection of the environment.
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NOTE 11 - Commitments and Contingencies (Continued)

Government Contracts

When we perform work as a federal government contractor/subcontractor or when we perform work on a project that has received federal government
funding, we are subject to U.S. government audits and investigations relating to our operations, which such audits may result in fines, penalties and
compensatory and treble damages, and possible suspension or debarment from doing business with the government. Based on currently available
information, we believe the outcome of ongoing government disputes and investigations will not have a material impact on our financial position, results of
operations, or liquidity.

Legal Proceedings     

We face potential exposure in several legal proceedings in which damages or claims (including, without limitation, indemnification claims by named
defendants in legal proceedings in which we are not a party) have been asserted against us. We believe that we have valid defenses to such proceedings and
claims, but litigation is inherently uncertain. We additionally maintain insurance coverage for certain of these matters, although these policies do not cover
all possible claims and certain of the policies are subject to large deductibles and retentions. We do not believe that any such matters will have a material
adverse effect on our financial position, results of operations, or liquidity. We record a loss contingency if we consider the potential loss from a proceeding
or claim probable, and we are able to reasonably estimate the amount or can reasonably determine a range of loss. We provide disclosure when we believe a
loss in excess of any recorded provision is reasonably possible. Significant judgment is required in these determinations. As additional information
becomes available, we reassess prior determinations and may change our estimates. Additional claims may be asserted against us in the future. Litigation is
subject to many uncertainties, and the outcome of litigation is not predictable with assurance. A litigation matter for which liabilities have not been
recorded could be decided unfavorably to us, and any such unfavorable decision could have a material adverse effect on our financial position, results of
operations, or liquidity.

On October 10, 2024, a chemical release occurred at the PEMEX Deer Park Refinery in Deer Park, Texas. As a result of the release, two people were
killed and approximately 200 others claim to have suffered bodily injuries. Several lawsuits were filed in Harris County, Texas on behalf of the various
claimants. Those lawsuits were thereafter assigned the status of “multi-district litigation” and consolidated in the 281st District Court, Harris County.
Repcon, Inc. (“Repcon”) and EMCOR Industrial Services, Inc. (“EIS”), indirect subsidiaries of the Company, have been named in several of the lawsuits,
and Repcon has also been subject to contractual indemnification claims. Repcon expects to participate in mediations related to this matter. Based on
currently available information, we believe insurance will cover much or all of any amounts required to be paid by Repcon or EIS in connection with these
claims.

Insurance Liabilities

We have loss payment deductibles for certain workers’ compensation, automobile liability, general liability, and property claims, have self-insured
retentions for certain other casualty claims, and are self-insured for employee-related healthcare claims. In addition, we maintain a wholly-owned captive
insurance subsidiary to manage certain of our insurance liabilities. Losses are recorded based upon estimates of our liability for claims incurred and for
claims incurred but not reported. The liabilities are derived from known facts, historical trends, and industry averages, utilizing the assistance of an
independent third-party actuary to determine the best estimate for the majority of these obligations. To the extent that the amount required to settle claims
covered by insurance continues to increase, the cost of our insurance coverage, including premiums and deductibles, is likely to increase. As of June 30,
2026 and December 31, 2025, the estimated current portion of such undiscounted insurance liabilities, included in “Other accrued expenses and liabilities”
in the accompanying Consolidated Balance Sheets, were $95.1  million and $84.0  million, respectively. The estimated non-current portion of such
undiscounted insurance liabilities included in “Other long-term obligations” as of June  30, 2026 and December  31, 2025 were $298.9  million and
$274.1  million, respectively. The current portion of anticipated insurance recoveries of $15.0  million and $15.5  million as of June  30, 2026 and
December  31, 2025, respectively, were included in “Prepaid expenses and other,” and the non-current portion of anticipated insurance recoveries of
$48.6  million and $51.7  million as of June  30, 2026 and December  31, 2025, respectively, were included in “Other assets” in the accompanying
Consolidated Balance Sheets.
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NOTE 12 - Additional Cash Flow Information

The following table presents additional cash flow information for the six months ended June 30, 2026 and 2025 (in thousands):  
For the six months ended

June 30,

  2026 2025

Cash paid for:    
Interest $ 1,342  $ 7,767 
Income taxes $ 290,389  $ 254,949 

Right-of-use assets obtained in exchange for new operating lease liabilities $ 127,608  $ 120,907 
Right-of-use assets obtained in exchange for new finance lease liabilities $ 1,046  $ 1,665 

NOTE 13 - Segment Information

We are one of the largest specialty contractors in the United States and a leading provider of electrical and mechanical construction and facilities
services, building services, and industrial services. Our services are provided to a broad range of commercial, technology, manufacturing, industrial,
healthcare, utility, and institutional customers through approximately 100 operating subsidiaries. Such operating subsidiaries are organized into the
following reportable segments, which additionally reflect the nature of the services offered:

• United States electrical construction and facilities services;

• United States mechanical construction and facilities services;

• United States building services; and

• United States industrial services.

On December 1, 2025, we sold EMCOR UK, the results of which were previously reported within our United Kingdom building services segment.

Our chief operating decision maker (“CODM”) is our Chairman, President, and Chief Executive Officer. Our CODM is responsible for assessing the
performance of the Company and each of our reportable segments as well as allocating resources, including personnel and capital resources. The measure
of segment profit or loss utilized by our CODM is operating income. Our CODM evaluates segment performance by comparing historical, actual, and
forecasted operating income on a regular basis. The accounting policies of our reportable segments are the same as those applied at the consolidated
financial statement level.

The following tables present the revenues and operating income for each of our reportable segments for the three and six months ended June 30, 2026
and 2025 (in thousands): 

 
For the three months ended


June 30,
  2026 2025

Revenues from unrelated entities:
United States electrical construction and facilities services $ 1,662,501  $ 1,340,247 
United States mechanical construction and facilities services 2,300,873  1,755,258 
United States building services 837,706  793,259 
United States industrial services 353,812  281,072 
Total United States operations 5,154,892  4,169,836 
United Kingdom building services —  134,564 
Consolidated revenues $ 5,154,892  $ 4,304,400 
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NOTE 13 - Segment Information (Continued)

For the three months ended

June 30,

2026 2025

Total revenues:
United States electrical construction and facilities services $ 1,667,015  $ 1,364,158 
United States mechanical construction and facilities services 2,357,907  1,779,871 
United States building services 852,694  805,703 
United States industrial services 354,135  287,411 
Less intersegment revenues (76,859) (67,307)
Total United States operations 5,154,892  4,169,836 
United Kingdom building services —  134,564 
Consolidated revenues $ 5,154,892  $ 4,304,400 

 
For the six months ended


June 30,
  2026 2025

Revenues from unrelated entities:
United States electrical construction and facilities services $ 3,109,915  $ 2,428,091 
United States mechanical construction and facilities services 4,327,214  3,327,860 
United States building services 1,610,355  1,535,882 
United States industrial services 735,641  640,074 
Total United States operations 9,783,125  7,931,907 
United Kingdom building services —  239,865 
Consolidated revenues $ 9,783,125  $ 8,171,772 

For the six months ended

June 30,

2026 2025

Total revenues:
United States electrical construction and facilities services $ 3,116,437  $ 2,478,353 
United States mechanical construction and facilities services 4,408,664  3,364,985 
United States building services 1,636,248  1,557,587 
United States industrial services 736,218  651,743 
Less intersegment revenues (114,442) (120,761)
Total United States operations 9,783,125  7,931,907 
United Kingdom building services —  239,865 
Consolidated revenues $ 9,783,125  $ 8,171,772 
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NOTE 13 - Segment Information (Continued)

For the three months ended

June 30,

2026 2025

Operating income (loss):
United States electrical construction and facilities services $ 231,417  $ 157,644 
United States mechanical construction and facilities services 286,639  238,737 
United States building services 63,375  50,045 
United States industrial services 9,599  (419)
Total United States operations 591,030  446,007 
United Kingdom building services —  8,425 
Corporate administration (43,690) (39,220)
Consolidated operating income 547,340  415,212 

Other items:
Net periodic pension income —  55 
Interest income (expense), net 4,322  (3,240)
Income before income taxes $ 551,662  $ 412,027 

For the six months ended

June 30,

2026 2025

Operating income (loss):
United States electrical construction and facilities services $ 405,898  $ 293,701 
United States mechanical construction and facilities services 508,282  425,484 
United States building services 103,824  86,468 
United States industrial services 22,379  6,341 
Total United States operations 1,040,383  811,994 
United Kingdom building services —  13,412 
Corporate administration (89,198) (91,438)
Consolidated operating income 951,185  733,968 

Other items:
Net periodic pension income —  109 
Interest income, net 10,549  2,147 
Income before income taxes $ 961,734  $ 736,224 
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NOTE 13 - Segment Information (Continued)

The following tables provide the significant expenses that are regularly provided to and reviewed by our CODM for each of our reportable segments
for the three and six months ended June 30, 2026 and 2025 (in thousands): 

For the three months ended

June 30,

2026 2025

Cost of sales:
United States electrical construction and facilities services $ 1,307,721  $ 1,080,188 
United States mechanical construction and facilities services 1,856,114  1,395,519 
United States building services 664,295  634,690 
United States industrial services 304,383  242,243 
Total United States operations 4,132,513  3,352,640 
United Kingdom building services —  117,989 
Consolidated cost of sales $ 4,132,513  $ 3,470,629 

For the six months ended

June 30,

2026 2025

Cost of sales:
United States electrical construction and facilities services $ 2,473,484  $ 1,956,431 
United States mechanical construction and facilities services 3,505,032  2,661,229 
United States building services 1,283,355  1,236,199 
United States industrial services 634,925  550,338 
Total United States operations 7,896,796  6,404,197 
United Kingdom building services —  211,086 
Consolidated cost of sales $ 7,896,796  $ 6,615,283 

For the three months ended

June 30,

2026 2025

Selling, general and administrative expenses:
United States electrical construction and facilities services $ 123,363  $ 102,415 
United States mechanical construction and facilities services 158,120  121,002 
United States building services 110,036  108,524 
United States industrial services 39,830  39,248 
Total United States operations 431,349  371,189 
United Kingdom building services —  8,150 
Corporate administration 43,690  39,220 
Consolidated selling, general and administrative expenses $ 475,039  $ 418,559 
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NOTE 13 - Segment Information (Continued)
For the six months ended

June 30,
2026 2025

Selling, general and administrative expenses:
United States electrical construction and facilities services $ 230,533  $ 177,959 
United States mechanical construction and facilities services 313,900  241,147 
United States building services 223,176  213,215 
United States industrial services 78,337  83,395 
Total United States operations 845,946  715,716 
United Kingdom building services —  15,367 
Corporate administration 89,198  91,438 
Consolidated selling, general and administrative expenses $ 935,144  $ 822,521 

The following tables present other financial information for each of our reportable segments for the three and six months ended June 30, 2026 and
2025 (in thousands): 

For the three months ended

June 30,

2026 2025

Depreciation and amortization of property, plant, and equipment:
United States electrical construction and facilities services $ 3,549  $ 2,464 
United States mechanical construction and facilities services 7,904  5,365 
United States building services 3,853  4,042 
United States industrial services 3,684  3,290 
Total United States operations 18,990  15,161 
United Kingdom building services —  1,068 
Corporate administration 401  328 
Total depreciation and amortization of property, plant, and equipment $ 19,391  $ 16,557 

For the six months ended

June 30,

2026 2025

Depreciation and amortization of property, plant, and equipment:
United States electrical construction and facilities services $ 6,653  $ 4,769 
United States mechanical construction and facilities services 15,393  10,241 
United States building services 7,744  8,083 
United States industrial services 7,162  6,469 
Total United States operations 36,952  29,562 
United Kingdom building services —  2,000 
Corporate administration 801  577 
Total depreciation and amortization of property, plant, and equipment $ 37,753  $ 32,139 
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NOTE 13 - Segment Information (Continued)
For the three months ended

June 30,
2026 2025

Amortization of identifiable intangible assets:
United States electrical construction and facilities services $ 14,402  $ 12,950 
United States mechanical construction and facilities services 9,459  5,978 
United States building services 5,108  5,240 
United States industrial services 5,902  5,921 
Total amortization of identifiable intangible assets $ 34,871  $ 30,089 

For the six months ended

June 30,

2026 2025

Amortization of identifiable intangible assets:
United States electrical construction and facilities services $ 27,992  $ 22,430 
United States mechanical construction and facilities services 18,918  11,375 
United States building services 10,350  10,805 
United States industrial services 11,823  11,842 
Total amortization of identifiable intangible assets $ 69,083  $ 56,452 

For the three months ended

June 30,

2026 2025

Capital expenditures:
United States electrical construction and facilities services $ 6,517  $ 4,187 
United States mechanical construction and facilities services 17,377  12,367 
United States building services 3,173  4,770 
United States industrial services 3,363  3,221 
Total United States operations 30,430  24,545 
United Kingdom building services —  1,928 
Corporate administration 718  1,570 
Total capital expenditures $ 31,148  $ 28,043 

For the six months ended

June 30,

2026 2025

Capital expenditures:
United States electrical construction and facilities services $ 13,677  $ 8,809 
United States mechanical construction and facilities services 31,608  23,346 
United States building services 5,562  8,113 
United States industrial services 6,825  6,526 
Total United States operations 57,672  46,794 
United Kingdom building services —  4,384 
Corporate administration 2,188  2,996 
Total capital expenditures $ 59,860  $ 54,174 
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NOTE 13 - Segment Information (Continued) 

The following table presents the total assets for each of our reportable segments as of June 30, 2026 and December 31, 2025 (in thousands):

June 30,

2026

December 31,

2025

Total assets:
United States electrical construction and facilities services $ 3,047,655  $ 2,686,933 
United States mechanical construction and facilities services 3,794,196  3,206,671 
United States building services 1,509,928  1,436,779 
United States industrial services 582,898  524,883 
Total operations 8,934,677  7,855,266 
Corporate administration 1,222,405  1,436,133 
Total assets $ 10,157,082  $ 9,291,399 

NOTE 14 - Subsequent Events

In July 2026, we acquired two electrical contractors that expand our service offerings in the Midwestern and Southeastern regions of the United
States. In June and July 2026, we also entered into definitive agreements to acquire two additional electrical contractors, one in Texas and one in the
Midwestern region of the United States. Such pending transactions are expected to close in the third quarter of 2026, subject to customary closing
conditions. Together, these four acquisitions, which have an aggregate upfront purchase price of approximately $700 million, will be included within our
United States electrical construction and facilities services segment. We intend to finance these acquisitions through a combination of cash on hand and, to
the extent necessary, borrowings under our revolving credit facility.
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ITEM 2. MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF OPERATIONS.

Business Description
We are one of the largest specialty contractors in the United States and a leading provider of electrical and mechanical construction and facilities

services, building services, and industrial services. Our services are provided to a broad range of commercial, technology, manufacturing, industrial,
healthcare, utility, and institutional customers through approximately 100 operating subsidiaries. Such operating subsidiaries are organized into the
following reportable segments:

• United States electrical construction and facilities services;
• United States mechanical construction and facilities services;
• United States building services; and

• United States industrial services.

We refer to our United States electrical construction and facilities services segment and our United States mechanical construction and facilities
services segment together as our United States construction segments.

On December 1, 2025, we sold EMCOR (UK) Limited and EMCOR Group (UK) plc, which collectively represented our United Kingdom building
services segment (collectively, “EMCOR UK”).

For a more complete description of our operations, refer to Item 1. Business of our Form 10-K for the year ended December 31, 2025.

Overview

The following table presents selected financial data for the quarters ended June 30, 2026 and 2025 (in thousands, except for percentages and per share
data): 

 
For the three months ended


June 30,
  2026 2025

Revenues $ 5,154,892  $ 4,304,400 
Revenues increase from prior year 19.8 % 17.4 %

Gross profit $ 1,022,379  $ 833,771 
Gross profit as a percentage of revenues 19.8 % 19.4 %

Operating income $ 547,340  $ 415,212 
Operating income as a percentage of revenues 10.6 % 9.6 %

Net income $ 403,694  $ 302,160 
Diluted earnings per common share $ 9.06  $ 6.72 

Revenues of $5.15 billion for the quarter ended June 30, 2026 set a quarterly record for the Company and represent an increase of 19.8% from
revenues of $4.30 billion for the quarter ended June 30, 2025. Demand for our services continues to be broad-based with strength across most of the market
sectors we serve. As described in further detail below, we experienced revenue growth within all of our reportable segments. Revenues for the second
quarter of 2026 included incremental acquisition contribution of $169.2 million.

For the quarter ended June 30, 2026, operating income was $547.3 million, or 10.6% of revenues, establishing new records for the Company with
respect to a second quarter. This compares to operating income of $415.2 million, or 9.6% of revenues, for the quarter ended June 30, 2025. As described in
further detail below, in addition to the impact of the revenue growth we experienced in the quarter, our operating performance benefited from an increase in
consolidated gross profit margin as well as a reduction in the ratio of selling, general and administrative expenses to revenues. Operating income for the
quarter ended June 30, 2026 included incremental acquisition contribution of $13.9 million, net of amortization expense attributable to identifiable
intangible assets of $5.6 million.

Net income of $403.7 million, or $9.06 per diluted share, for the quarter ended June 30, 2026 compares favorably to net income of $302.2 million, or
$6.72 per diluted share, for the quarter ended June 30, 2025. While the majority of the increase in our net income and diluted earnings per share was a
result of the increased operating income referenced above, diluted earnings per share for the quarter ended June 30, 2026 additionally benefited from a
reduced weighted average share count given the impact of common stock repurchases made by us throughout 2025 and the first half of 2026.
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Impact of Acquisitions
In order to provide a more meaningful period-over-period discussion of our operating results, we may discuss amounts generated or incurred

(revenues, gross profit, selling, general and administrative expenses, and operating income) from companies acquired. These amounts reflect the acquired
companies’ operating results in the current reported period only for the time period these entities were not owned by EMCOR in the comparable prior
reported period.

During the first half of 2026, we acquired four companies for upfront consideration of $99.8 million.

On February 3, 2025, we completed the acquisition of Miller Electric Company (“Miller Electric”), a leading electrical contractor, for total cash
consideration of $876.8 million. In addition to Miller Electric, during calendar year 2025, we acquired nine companies for upfront consideration of $182.3
million.

For further discussion regarding our acquisitions, refer to Note 4 - Acquisitions and Dispositions of Businesses of the notes to consolidated financial
statements.
Results of Operations
Revenues

The following tables present our operating segment revenues from unrelated entities and their respective percentages of total revenues (in thousands,
except for percentages): 
  For the three months ended June 30,

  2026
% of


Total 2025
% of


Total

Revenues:
United States electrical construction and facilities services $ 1,662,501  32 % $ 1,340,247  31 %
United States mechanical construction and facilities services 2,300,873  45 % 1,755,258  41 %
United States building services 837,706  16 % 793,259  18 %
United States industrial services 353,812  7 % 281,072  7 %
Total United States operations 5,154,892  100 % 4,169,836  97 %
United Kingdom building services —  — % 134,564  3 %
Consolidated revenues $ 5,154,892  100 % $ 4,304,400  100 %

  For the six months ended June 30,

  2026
% of


Total 2025
% of


Total

Revenues:
United States electrical construction and facilities services $ 3,109,915  32 % $ 2,428,091  29 %
United States mechanical construction and facilities services 4,327,214  44 % 3,327,860  41 %
United States building services 1,610,355  16 % 1,535,882  19 %
United States industrial services 735,641  8 % 640,074  8 %
Total United States operations 9,783,125  100 % 7,931,907  97 %
United Kingdom building services —  — % 239,865  3 %
Consolidated revenues $ 9,783,125  100 % $ 8,171,772  100 %

As described in more detail below, as a result of strong demand for our services across most of the market sectors we serve, our consolidated revenues
for the three months ended June 30, 2026 increased to $5.15 billion compared to consolidated revenues of $4.30 billion for the three months ended June 30,
2025, and our consolidated revenues for the six months ended June 30, 2026 increased to $9.78 billion compared to consolidated revenues of $8.17 billion
for the six months ended June 30, 2025. Revenues for the three and six months ended June 30, 2026 included incremental acquisition contribution of
$169.2 million and $403.3 million, respectively.

Revenues of our United States electrical construction and facilities services segment were $1.66 billion for the three months ended June 30, 2026, a
$322.3 million increase compared to revenues of $1.34 billion for the three months ended June 30, 2025. Revenues of this segment for the six months
ended June 30, 2026 were $3.11 billion, a $681.8 million increase compared to revenues of $2.43 billion for the six months ended June 30, 2025. This
segment’s results for the three and six months ended June 30, 2026 benefited from increased activity across a number of the market sectors we serve as well
as incremental acquisition revenues of $20.5 million and $130.9 million, respectively. While the largest increase was seen within the network and
communications market sector, predominantly driven by greater demand for data center construction projects, this segment also experienced notable
revenue growth within: (a) the institutional market sector, primarily as a result of increased revenues from public sector work, and (b) the hospitality and
entertainment market sector, due to select project
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opportunities. Revenues of this segment for both 2026 periods additionally included greater levels of short-duration projects and service work. Partially
offsetting these increases were decreased revenues resulting from: (a) the completion or substantial completion of several construction contracts within: (i)
the healthcare market sector and (ii) the high-tech manufacturing market sector, including certain bio-tech and semiconductor projects, and (b) the
transportation market sector, reflecting significant progress made on an airport construction project as well as our intentional reduction of roadway lighting
and traffic signal project exposure.

Our United States mechanical construction and facilities services segment’s revenues for the three months ended June 30, 2026 were $2.30 billion, a
$545.6 million increase compared to revenues of $1.76 billion for the three months ended June 30, 2025. For the six months ended June 30, 2026, revenues
of this segment were $4.33 billion, a $1.0 billion increase compared to revenues of $3.33 billion for the six months ended June 30, 2025. This segment’s
results for the three and six months ended June 30, 2026 included $148.7 million and $272.4 million, respectively, of incremental acquisition revenues.
This segment experienced increased revenues within the majority of the market sectors in which we operate, with the most significant increase coming
from the network and communications market sector due to greater demand for data center construction projects. Notable growth was additionally
generated from: (a) the institutional market sector, reflecting increased education and public sector projects, partially as a result of the incremental
acquisition contribution, (b) the commercial market sector, primarily given an increase in warehousing and distribution project revenues, and (c) the
manufacturing and industrial market sector, including certain food processing projects. Further contributing to the year-over-year revenue increases within
this segment were greater levels of service work, including fire life safety inspection and maintenance. These increases were partially offset by revenue
declines from the high-tech manufacturing market sector, largely as we completed certain semiconductor manufacturing construction projects in the prior
year.

Revenues of our United States building services segment were $837.7 million for the three months ended June 30, 2026 compared to revenues of
$793.3 million for the three months ended June 30, 2025. Revenues of this segment for the six months ended June 30, 2026 were $1.61 billion compared to
revenues of $1.54 billion for the six months ended June 30, 2025. Growth in this segment for both 2026 periods was generated by: (a) its mechanical
services division, which experienced increased: (i) service repair and maintenance volumes, given growth in our service contract base, (ii) HVAC project
and retrofit work, as demand for these services remained strong, and (iii) building automation and controls projects, as we continue to expand our service
offerings in this area, and (b) its commercial site-based services division due to the award of facilities maintenance contracts with new customers as well as
scope or site expansion and greater project work with existing customers.

Revenues of our United States industrial services segment for the three months ended June 30, 2026 were $353.8 million compared to revenues of
$281.1 million for the three months ended June 30, 2025. Revenues of this segment for the six months ended June 30, 2026 were $735.6 million compared
to revenues of $640.1 million for the six months ended June 30, 2025. The increase in this segment’s revenues for both 2026 periods was driven by its field
services division as a result of: (a) greater turnaround activity, (b) higher petrochemical project volume, and (c) progress made on a large solar project
during the first half of 2026. Partially offsetting this growth was a decrease in revenues of this segment’s shop services division due to lower heat
exchanger sales and related services.

For the three and six months ended June 30, 2025, our United Kingdom building services segment generated revenues of $134.6 million and $239.9
million, respectively.

Cost of sales and gross profit
The following table presents our cost of sales, gross profit (revenues less cost of sales), and gross profit as a percentage of revenues (“gross profit

margin”) (in thousands, except for percentages): 

 
For the three months ended


June 30,
For the six months ended


June 30,
  2026 2025 2026 2025

Cost of sales $ 4,132,513  $ 3,470,629  $ 7,896,796  $ 6,615,283 
Gross profit $ 1,022,379  $ 833,771  $ 1,886,329  $ 1,556,489 
Gross profit margin 19.8 % 19.4 % 19.3 % 19.0 %

Gross profit for the three months ended June 30, 2026 was $1.02 billion, or 19.8% of revenues, compared to gross profit of $833.8 million, or 19.4%
of revenues, for the three months ended June 30, 2025. Gross profit for the six months ended June 30, 2026 was $1.89 billion, or 19.3% of revenues,
compared to gross profit of $1.56 billion, or 19.0% of revenues, for the six months ended June 30, 2025. Gross profit for the three and six months ended
June 30, 2026 included incremental acquisition contribution of $34.1 million and $82.4 million, respectively, net of amortization expense attributable to
identifiable intangible assets of $3.2 million and $8.1 million, respectively. Excluding the impact of acquisitions, these year-over-year increases resulted
from the revenue growth generated by each of our reportable segments as well as an increase in gross profit margin, notably within our United States
electrical construction and facilities services segment and our United States building services segment, as described in further detail below.
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Selling, general and administrative expenses
The following table presents our selling, general and administrative expenses (“SG&A”) and selling, general and administrative expenses as a

percentage of revenues (“SG&A margin”) (in thousands, except for percentages): 

 
For the three months ended


June 30,
For the six months ended


June 30,
  2026 2025 2026 2025

Selling, general and administrative expenses $ 475,039  $ 418,559  $ 935,144  $ 822,521 
SG&A margin 9.2 % 9.7 % 9.6 % 10.1 %

Our selling, general and administrative expenses for the three months ended June 30, 2026 were $475.0 million, or 9.2% of revenues, compared to
selling, general and administrative expenses of $418.6 million, or 9.7% of revenues, for the three months ended June 30, 2025. Selling, general and
administrative expenses for the six months ended June 30, 2026 were $935.1 million, or 9.6% of revenues, compared to selling, general and administrative
expenses of $822.5 million, or 10.1% of revenues, for the six months ended June 30, 2025. Selling, general and administrative expenses for the three and
six months ended June 30, 2026 included $20.2 million and $47.8 million, respectively, of incremental expenses directly related to companies acquired,
including amortization expense attributable to identifiable intangible assets of $2.4 million and $6.3 million, respectively.

Excluding incremental expenses resulting from acquisitions, the increase in our selling, general and administrative expenses for both 2026 periods
was primarily as a result of greater: (a) incentive compensation expense, predominantly within our United States construction segments, given higher
projected annual operating results, (b) salaries expense, due to additional headcount to support our organic revenue growth as well as annual cost of living
adjustments, (c) rent and other occupancy costs, partially as a result of the continued build-out or expansion of our fabrication facilities, and (d) computer
hardware and software costs, driven by various information technology and cybersecurity initiatives currently in process.

Partially offsetting the increase in selling, general and administrative expenses for the six months ended June 30, 2026 were reductions in: (a)
professional fees, as the results for the prior year included $9.4 million of transaction related costs incurred in connection with the acquisition of Miller
Electric, and (b) the provision for credit losses, given a reserve taken within our United States industrial services segment in the prior year. Selling, general
and administrative expenses for the three and six months ended June 30, 2026 additionally decreased by $8.2 million and $15.4 million, respectively, as a
result of the sale of EMCOR UK.

The decrease in our SG&A margin for both 2026 periods was primarily due to an increase in revenues without a commensurate increase in certain
costs as we successfully leveraged our overhead structure during this period of growth.

Operating income (loss)

The following tables present our operating income (loss) and operating income (loss) as a percentage of segment revenues (“operating margin”) (in
thousands, except for percentages): 
  For the three months ended June 30,

2026

% of

Segment


Revenues 2025

% of

Segment


Revenues

Operating income (loss):
United States electrical construction and facilities services $ 231,417  13.9 % $ 157,644  11.8 %
United States mechanical construction and facilities services 286,639  12.5 % 238,737  13.6 %
United States building services 63,375  7.6 % 50,045  6.3 %
United States industrial services 9,599  2.7 % (419) (0.1)%
Total United States operations 591,030  11.5 % 446,007  10.7 %
United Kingdom building services —  —  8,425  6.3 %
Corporate administration (43,690) —  (39,220) — 
Consolidated operating income 547,340  10.6 % 415,212  9.6 %

Other items:
Net periodic pension income —  55 
Interest income (expense), net 4,322  (3,240)
Income before income taxes $ 551,662  $ 412,027 
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  For the six months ended June 30,

2026

% of
Segment


Revenues 2025

% of
Segment


Revenues

Operating income (loss):
United States electrical construction and facilities services $ 405,898  13.1 % $ 293,701  12.1 %
United States mechanical construction and facilities services 508,282  11.7 % 425,484  12.8 %
United States building services 103,824  6.4 % 86,468  5.6 %
United States industrial services 22,379  3.0 % 6,341  1.0 %
Total United States operations 1,040,383  10.6 % 811,994  10.2 %
United Kingdom building services —  —  13,412  5.6 %
Corporate administration (89,198) —  (91,438) — 
Consolidated operating income 951,185  9.7 % 733,968  9.0 %

Other items:
Net periodic pension income —  109 
Interest income, net 10,549  2,147 
Income before income taxes $ 961,734  $ 736,224 

Operating income for the three months ended June 30, 2026 was $547.3 million, an increase of $132.1 million compared to operating income of
$415.2 million for the three months ended June 30, 2025. Operating margin for the three months ended June 30, 2026 was 10.6% compared to an operating
margin of 9.6% for the three months ended June 30, 2025. For the six months ended June 30, 2026, operating income was $951.2 million, an increase of
$217.2 million compared to operating income of $734.0 million for the six months ended June 30, 2025. Operating margin for the six months ended June
30, 2026 was 9.7% compared to an operating margin of 9.0% for the six months ended June 30, 2025. In addition to the impact of the revenue growth we
experienced in the quarter, our operating performance benefited from an increase in consolidated gross profit margin as well as a reduction in the ratio of
selling, general and administrative expenses to revenues. Operating income for the three and six months ended June 30, 2026 included incremental
acquisition contribution of $13.9 million and $34.6 million, respectively, net of amortization expense attributable to identifiable intangible assets of $5.6
million and $14.4 million, respectively.

Operating income of our United States electrical construction and facilities services segment was $231.4 million for the three months ended June 30,
2026, an increase of $73.8 million compared to operating income of $157.6 million for the three months ended June 30, 2025. Operating income of this
segment for the six months ended June 30, 2026 was $405.9 million, an increase of $112.2 million compared to operating income of $293.7 million for the
six months ended June 30, 2025. For the three and six months ended June 30, 2026, operating margin of this segment was 13.9% and 13.1%, respectively,
compared to an operating margin of 11.8% and 12.1% for the three and six months ended June 30, 2025, respectively. The increase in operating income and
operating margin of this segment for both 2026 periods resulted from greater gross profit and gross profit margin given the growth in its revenues, excellent
project execution, and a more favorable mix of work. From a market sector perspective, the most significant increase in gross profit was experienced within
network and communications. This segment’s operating income for the six months ended June 30, 2026 included incremental acquisition contribution of
$8.6 million, net of amortization expense attributable to identifiable intangible assets of $4.5 million.

Our United States mechanical construction and facilities services segment’s operating income for the three months ended June 30, 2026 was $286.6
million, an increase of $47.9 million compared to operating income of $238.7 million for the three months ended June 30, 2025. Operating income of this
segment for the six months ended June 30, 2026 was $508.3 million, an increase of $82.8 million compared to operating income of $425.5 million for the
six months ended June 30, 2025. The increase in operating income of this segment for both 2026 periods resulted from greater gross profit within the
majority of the market sectors in which we operate, generally in line with the increases in revenue described above and with the most significant increase
coming from network and communications. This segment’s operating income for the three and six months ended June 30, 2026 included incremental
acquisition contribution of $14.1 million and $26.4 million, respectively, net of amortization expense attributable to identifiable intangible assets of $4.6
million and $9.4 million, respectively. For the three and six months ended June 30, 2026, operating margin of this segment was 12.5% and 11.7%,
respectively, compared to an operating margin of 13.6% and 12.8% for the three and six months ended June 30, 2025, respectively. The 110 basis point
decrease in this segment’s operating margin for both 2026 periods was primarily a result of a change in project mix, which included: (a) a greater
percentage of revenues generated from projects for which we are acting as either the construction manager or prime contractor and that carry lower than
average gross profit margins, and (b) an increase in the number of guaranteed maximum price and cost plus contracts, particularly in newer geographies or
on projects where design or scope is still evolving.
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Operating income of our United States building services segment was $63.4 million, or 7.6% of revenues, for the three months ended June 30, 2026,
compared to operating income of $50.0 million, or 6.3% of revenues, for the three months ended June 30, 2025. Operating income of this segment for the
six months ended June 30, 2026 was $103.8 million, or 6.4% of revenues, compared to $86.5 million, or 5.6% of revenues, for the six months ended June
30, 2025. In addition to the impact of greater revenues, this segment’s operating results for both 2026 periods benefited from (a) an increase in gross profit
margin, given a more favorable project mix as well as improved execution, and (b) a decrease in the ratio of selling, general and administrative expenses to
revenues, partially due to lower overhead costs within its commercial and government site-based services divisions following the restructuring actions we
completed in 2025.

Our United States industrial services segment reported operating income of $9.6 million, or 2.7% of revenues, for the three months ended June 30,
2026, compared to an operating loss of $0.4 million, or (0.1)% of revenues, for the three months ended June 30, 2025. For the six months ended June 30,
2026, this segment reported operating income of $22.4 million, or 3.0% of revenues, compared to operating income of $6.3 million, or 1.0% of revenues,
for the six months ended June 30, 2025. The increase in operating income of this segment for both 2026 periods was a result of an increase in gross profit
within its field services division due to the revenue growth referenced above, while the increase in operating margin was attributable to a reduction in
SG&A margin given an increase in revenues without a commensurate increase in certain overhead costs. Additionally contributing to the favorable
comparison for the six month period was the impact of a $5.0 million increase in the allowance for credit losses in 2025, which negatively impacted this
segment’s operating margin by 80 basis points.

Operating income of our United Kingdom building services segment for the three months ended June 30, 2025 was $8.4 million, or 6.3% of revenues,
and operating income of such segment for the six months ended June 30, 2025 was $13.4 million, or 5.6% of revenues.

Our corporate administration expenses for the three and six months ended June 30, 2026 were $43.7 million and $89.2 million, respectively,
compared to $39.2 million and $91.4 million for the three and six months ended June 30, 2025, respectively. For both 2026 periods, our corporate expenses
included greater employment and information technology costs. Offsetting the impact of these increases for the six months ended June 30, 2026 was a
decrease in professional fees, as the prior year period included $9.4 million of transaction related costs incurred in connection with the acquisition of Miller
Electric.

Other items

For the three months ended June 30, 2026, net interest income was $4.3 million, compared to net interest expense of $3.2 million for the three months
ended June 30, 2025. For the six months ended June 30, 2026, net interest income was $10.5 million, compared to net interest income of $2.1 million for
the six months ended June 30, 2025. These year-over-year fluctuations were a result of: (a) a decrease in interest expense, given the impact in the prior year
of borrowings under our revolving credit facility, and (b) an increase in interest income due to a higher average daily invested cash balance.

For the three and six months ended June 30, 2026, our income tax provision was $148.0 million and $252.6 million, respectively, compared to an
income tax provision of $109.9 million and $193.4 million for the three and six months ended June 30, 2025, respectively. Our effective income tax rate for
the three and six months ended June 30, 2026 was 26.8% and 26.3%, respectively, compared to an effective income tax rate for the three and six months
ended June  30, 2025 of 26.7% and 26.3%, respectively. Refer to Note 9 - Income Taxes of the notes to consolidated financial statements for further
discussion regarding our income tax provision and effective income tax rate.

Remaining Unsatisfied Performance Obligations    

The following table presents the transaction price allocated to remaining unsatisfied performance obligations (“remaining performance obligations”)
for each of our reportable segments and their respective percentage of total remaining performance obligations (in thousands, except for percentages):

June 30,

2026 % of Total December 31, 2025 % of Total

June 30,

2025 % of Total

Remaining performance obligations:
United States electrical construction and
facilities services $ 6,271,919  36 % $ 4,963,855  38 % $ 4,198,244  35 %
United States mechanical construction and 


facilities services 9,366,637  55 % 6,929,300  52 % 5,975,201  50 %
United States building services 1,358,017  8 % 1,188,537  9 % 1,313,603  11 %
United States industrial services 146,528  1 % 171,972  1 % 221,102  2 %
Total United States operations 17,143,101  100 % 13,253,664  100 % 11,708,150  98 %
United Kingdom building services —  — % —  — % 206,238  2 %
Total operations $ 17,143,101  100 % $ 13,253,664  100 % $ 11,914,388  100 %
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Our remaining performance obligations at June 30, 2026 were a record $17.14 billion compared to $13.25 billion at December 31, 2025 and $11.91
billion at June 30, 2025. When compared to December 31, 2025, remaining performance obligations increased by $3.89 billion due to new contract awards
within our United States construction segments and our United States building services segment. We experienced growth in remaining performance
obligations from the majority of the market sectors we serve, with the most significant increases within: (a) network and communications, predominantly as
a result of several data center construction contracts, (b) healthcare, primarily resulting from certain contract awards in the Northeast region of the United
States, (c) water and wastewater, given recent project awards in the Southeast region of the United States, and (d) institutional, largely as we continue to see
demand for our services from education customers, including a number of colleges and universities. Partially offsetting these increases were reductions
from the manufacturing and industrial and hospitality and entertainment market sectors, due to progress made on certain projects during the first half of
2026. See Note 3 - Revenue from Contracts with Customers of the notes to consolidated financial statements for further disclosure regarding our remaining
performance obligations.

Liquidity and Capital Resources    

The following section discusses our principal liquidity and capital resources, as well as our primary liquidity requirements and sources and uses of
cash.

We are focused on the efficient conversion of operating income into cash to provide for the Company’s material cash requirements, including working
capital needs, investment in our growth strategies through business acquisitions and capital expenditures, satisfaction of contractual commitments,
including principal and interest payments on any outstanding indebtedness, and shareholder return through share repurchases and dividend payments. We
strive to maintain a balanced approach to capital allocation in order to achieve growth, deliver value, and minimize risk.

Management monitors financial markets and overall economic conditions for factors that may affect our liquidity and capital resources and adjusts
our capital allocation strategy as necessary. Negative macroeconomic trends could have an adverse effect on future liquidity if we experience delays in the
payment of outstanding receivables beyond normal payment terms, an increase in credit losses, or significant increases in the price of commodities or the
materials and equipment utilized for our project and service work, beyond those experienced in recent years. In addition, during economic downturns, there
have typically been fewer small discretionary projects from the private sector and our competitors have aggressively bid larger long-term infrastructure and
public sector contracts. Our liquidity is also impacted by: (a) the type and length of construction contracts in place, as performance of long duration
contracts typically requires greater amounts of working capital, (b) the level of turnaround activities within our United States industrial services segment, as
such projects are billed in arrears pursuant to contractual terms that are standard within the industry, and (c) the billing terms of our maintenance contracts,
including those within our United States building services segment. While we strive to negotiate favorable billing terms, which allow us to invoice in
advance of costs incurred on certain of our contracts, there can be no assurance that such terms will be agreed to by our customers.

As of June 30, 2026, we had cash and cash equivalents of $924.4 million, which are maintained in depository accounts and highly liquid investments
with original maturity dates of three months or less. Both our short-term and long-term liquidity requirements are expected to be met through our cash and
cash equivalent balances, cash generated from our operations, and, as necessary, the borrowing capacity under our revolving credit facility. Our credit
agreement provides for a $1.30 billion revolving credit facility, for which there was $1.23 billion of available capacity as of June 30, 2026.

Refer to Note 7 - Debt of the notes to consolidated financial statements for further information regarding our credit agreement. Based upon our
current credit rating and financial position, we can also reasonably expect to be able to secure long-term debt financing if required to achieve our strategic
objectives; however, no assurances can be made that such debt financing will be available on favorable terms. We believe that we have sufficient financial
resources available to meet our short-term and foreseeable long-term liquidity requirements.

Cash Flows

The following table presents a summary of our operating, investing, and financing cash flows (in thousands):     

 
For the six months ended


June 30,
  2026 2025

Net cash provided by operating activities $ 289,913  $ 302,158 
Net cash used in investing activities $ (152,757) $ (938,825)
Net cash used in financing activities $ (324,713) $ (231,125)
Effect of exchange rate changes on cash, cash equivalents, and restricted cash $ —  $ 14,558 
Decrease in cash, cash equivalents, and restricted cash $ (187,557) $ (853,234)
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During the six months ended June 30, 2026, our cash balance decreased by $187.6 million from $1.11 billion at December 31, 2025 to $924.4 million
at June 30, 2026. Changes in our cash position from December 31, 2025 to June 30, 2026 are described in further detail below.

Operating Activities – Operating cash flows generally represent our net income as adjusted for certain non-cash items and changes in assets and
liabilities. Net cash provided by operating activities for the six months ended June 30, 2026 was $289.9 million compared to $302.2 million for the six
months ended June 30, 2025. Despite the increase in our net income, the decrease in our operating cash flow was primarily a result of an increase in
working capital given our strong organic revenue growth during the first half of 2026.

Investing Activities – Investing cash flows consist primarily of payments for acquisition of businesses, capital expenditures, and proceeds from the
sale or disposal of property, plant, and equipment or other long-term assets. Net cash used in investing activities for the six months ended June 30, 2026
decreased by $786.1 million compared to the six months ended June  30, 2025, primarily due to a decrease in payments for acquisitions given the
acquisition of Miller Electric in the prior year period.

Financing Activities – Financing cash flows consist primarily of the issuance and repayment of short-term and long-term debt, repurchases of
common stock, payments of dividends to stockholders, and the issuance of common stock through certain equity plans. Net cash used in financing activities
was $324.7 million for the six months ended June 30, 2026 compared to $231.1 million for the six months ended June 30, 2025. The $93.6 million increase
in cash used in financing activities was primarily due to the impact of $250.0 million in net borrowings made under our revolving credit facility during the
first half of 2025, partially offset by a $163.6 million decrease in common stock repurchases made by us year-over-year. The timing of common stock
repurchases is at management’s discretion subject to securities laws and other legal requirements and depends upon several factors, including market and
business conditions, current and anticipated future liquidity, share price, and share availability, among others. For additional detail regarding our share
repurchase program, refer to Note 10 - Common Stock of the notes to consolidated financial statements.

We currently pay a regular quarterly dividend of $0.40 per share. For the six months ended June  30, 2026 and 2025, cash payments related to
dividends were $35.6 million and $22.6 million, respectively. Our credit agreement places limitations on the payment of dividends on our common stock.
However, we do not believe that the terms of such agreement currently materially limit our ability to pay such quarterly dividends for the foreseeable
future.

Material Cash Requirements from Contractual and Other Obligations

As of June 30, 2026, our short-term and long-term material cash requirements for known contractual and other obligations were as follows:

Outstanding Debt and Interest Payments – As of June  30, 2026, there were no direct borrowings outstanding under our revolving credit facility.
Interest payments on any future borrowings will be determined based on prevailing interest rates at that time. Refer to Note 7 - Debt of the notes to
consolidated financial statements for further detail of our debt obligations, including our revolving credit facility.

Operating and Finance Leases – In the normal course of business, we lease real estate, vehicles, and equipment under various arrangements which
are classified as either operating or finance leases. Future payments for such leases, excluding leases with initial terms of one year or less, were $661.7
million at June 30, 2026, with $132.8 million payable within the next 12 months.

Open Purchase Obligations – As of June 30, 2026, we had $3.93 billion of open purchase obligations, of which payments totaling $3.07 billion are
expected to become due within the next 12 months. These obligations represent open purchase orders to suppliers and subcontractors related to our
construction and services contracts. These purchase orders are not reflected in the Consolidated Balance Sheets and are not expected to impact future
liquidity as amounts should be recovered through customer billings.

Insurance Obligations – As described in further detail in Note 11 - Commitments and Contingencies of the notes to consolidated financial statements,
we have loss payment deductibles and/or self-insured retentions for certain insurance matters. As of June  30, 2026, our insurance liabilities, net of
estimated recoveries, were $330.4 million. Of this net amount, $80.1 million is estimated to be payable within the next 12 months. Due to many
uncertainties inherent in resolving these matters, it is not practical to estimate these payments beyond such period. To the extent that the amount required to
settle claims covered by insurance continues to increase, the cost of our insurance coverage, including premiums and deductibles, is likely to increase.
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Contingent Consideration Liabilities – We have incurred liabilities related to contingent consideration arrangements associated with certain
acquisitions, payable in the event discrete performance objectives are achieved by the acquired businesses during designated post-acquisition periods. The
aggregate amount of these liabilities can change due to additional business acquisitions, settlement of outstanding liabilities, changes in the fair value of
amounts owed based on performance during such post-acquisition periods, and accretion in present value. As of June  30, 2026, the present value of
expected future payments relating to these contingent consideration arrangements was $5.7 million. Of this amount, $4.3 million is estimated as being
payable within the next 12 months.

In addition, material cash requirements for other potential obligations, for which we cannot reasonably estimate future payments, include the
following:

Legal Proceedings – We are involved in several legal proceedings in which damages and claims have been asserted against us. While litigation is
subject to many uncertainties and the outcome of litigation is not predictable with assurance, we do not believe that any such matters will have a material
adverse effect on our financial position, results of operations, or liquidity. Refer to Note 11 - Commitments and Contingencies of the notes to consolidated
financial statements for more information regarding legal proceedings.

Multiemployer Benefit Plans – In addition to our Company sponsored benefit plans, we participate in certain multiemployer pension and other post-
retirement plans. The cost of these plans is equal to the annual required contributions determined in accordance with the provisions of negotiated collective
bargaining agreements. Our future contributions to the multiemployer plans are dependent upon a number of factors. Amounts of future contributions that
we would be contractually obligated to make pursuant to these plans cannot be reasonably estimated. Refer to Note 14 - Retirement Plans of the notes to
consolidated financial statements included in Item 8. Financial Statements and Supplementary Data of our Form 10-K for the year ended December 31,
2025 for more information regarding multiemployer benefit plans.

Off-Balance Sheet Arrangements and Other Commercial Commitments

The terms of our construction contracts frequently require that we obtain from surety companies, and provide to our customers, surety bonds as a
condition to the award of such contracts. These surety bonds are issued in return for premiums, which vary depending on the size and type of the bond, and
secure our payment and performance obligations under such contracts. We have agreed to indemnify the surety companies for amounts, if any, paid by
them in respect of surety bonds issued on our behalf. As of June 30, 2026, based on the percentage-of-completion of our projects covered by surety bonds,
our aggregate estimated exposure, assuming defaults on all our then existing contractual obligations, was $4.30 billion, which represents approximately
25% of our total remaining performance obligations.

Surety bonds expire at various times ranging from final completion of a project to a period extending beyond contract completion in certain
circumstances. Such amounts can also fluctuate from period to period based upon the mix and level of our bonded operating activity. For example, public
sector contracts require surety bonds more frequently than private sector contracts and, accordingly, our bonding requirements typically increase as the
amount of our public sector work increases. Our estimated maximum exposure as it relates to the value of the surety bonds outstanding is lowered on each
bonded project as the cost to complete is reduced, and each commitment under a surety bond generally extinguishes concurrently with the expiration of its
related contractual obligation.

Surety bonds are sometimes provided to secure obligations for wages and benefits payable to or for certain of our employees, at the request of labor
unions representing such employees. In addition, surety bonds or letters of credit may be issued as collateral for certain insurance obligations. As of
June 30, 2026, we satisfied $105.5 million and $73.1 million of the collateral requirements of our insurance programs by utilizing surety bonds and letters
of credit, respectively. All such letters of credit were issued under our revolving credit facility, therefore reducing the available capacity of such facility.

We are not aware of any losses in connection with surety bonds that have been posted on our behalf, and we do not expect to incur significant losses
in the foreseeable future.

From time to time, we discuss with our current and other surety bond providers the amounts of surety bonds that may be available to us based on our
financial strength and the absence of any default by us on any surety bond issued on our behalf and believe those amounts are currently adequate for our
needs. However, if we experience changes in our bonding relationships or if there are adverse changes in the surety industry, we may: (a) seek to satisfy
certain customer requests for surety bonds by posting other forms of collateral in lieu of surety bonds, such as letters of credit, parent company guarantees,
or cash, in order to convince customers to forego the requirement for surety bonds, (b) increase our activities in our businesses that rarely require surety
bonds, and/or (c) refrain from bidding for certain projects that require surety bonds.
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There can be no assurance that we would be able to effectuate alternatives to providing surety bonds to our customers or to obtain, on favorable terms,
sufficient additional work that does not require surety bonds. Accordingly, a reduction in the availability of surety bonds could have a material adverse
effect on our financial position, results of operations, and/or cash flows.

In the ordinary course of business, we, at times, guarantee obligations of our subsidiaries under certain contracts. Generally, we are liable under such
an arrangement only if our subsidiary fails to perform its obligations under the contract. Historically, we have not incurred any substantial liabilities as a
consequence of these guarantees.

We do not have any other material financial guarantees or off-balance sheet arrangements other than those disclosed herein.

New Accounting Pronouncements

We review new accounting standards to determine the expected impact, if any, that the adoption of such standards will have on our financial position
and/or results of operations. See Note 2 - New Accounting Pronouncements of the notes to consolidated financial statements for further information
regarding new accounting standards, including the anticipated dates of adoption and the effects on our consolidated financial position, results of operations,
or liquidity.

Critical Accounting Policies and Estimates

The preparation of our consolidated financial statements is based on the application of significant accounting policies, which require management to
make estimates and assumptions. Our significant accounting policies are described further in Note 2 - Summary of Significant Accounting Policies of the
notes to consolidated financial statements included in Item  8. Financial Statements and Supplementary Data of our Form 10-K for the year ended
December 31, 2025. We base our estimates on historical experience, known or expected trends, third-party valuations, and various other assumptions that
we believe to be reasonable under the circumstances. As future events and their effects cannot be determined with precision, actual results could differ
significantly from these estimates. There have been no significant changes to our critical accounting policies or methods during the six months ended
June 30, 2026.
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ITEM 3.   QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK.

We have not used any derivative financial instruments during the six months ended June 30, 2026, including trading or speculating on changes in
interest rates or commodity prices of materials used in our business.

We are exposed to market risk for changes in interest rates for any borrowings under our revolving credit facility, which bear interest at variable rates.
Although the Federal Reserve Board lowered the federal funds rate in 2024 and 2025, the pace and extent of additional rate cuts are uncertain. For further
information regarding our credit facility and associated borrowing rates, refer to Note 7 - Debt of the notes to consolidated financial statements.

We are exposed to construction market risk and its potential related impact on accounts receivable or contract assets on uncompleted contracts. The
amounts recorded may be at risk if our customers’ ability to pay these obligations is negatively impacted by economic conditions. We continually monitor
the creditworthiness of our customers and maintain on-going discussions with customers regarding contract status with respect to change orders and billing
terms. Therefore, we believe we take appropriate action to manage such market and other risks, but there is no assurance that we will be able to reasonably
identify all risks with respect to the collectability of these assets.

In addition, we are exposed to market risk of fluctuations in certain commodity prices of materials, such as copper and steel, which are used as
components of supplies or materials utilized in our construction, building services, and industrial services operations. Trade and sanction policies
(including tariffs) may also affect the pricing of such supplies and materials. We are also exposed to increases in energy prices, particularly as they relate to
gasoline prices for our fleet of approximately 15,000 vehicles. While we believe we can increase our contract prices to adjust for some price increases in
commodities, there can be no assurance that such price increases, if they were to occur, would be recoverable. Additionally, certain of our fixed price
contracts do not allow us to adjust our prices and, as a result, increases in material costs could reduce our profitability with respect to projects in progress.
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ITEM 4.   CONTROLS AND PROCEDURES.

Based on an evaluation of our disclosure controls and procedures (as required by Rule 13a-15(b) of the Securities Exchange Act of 1934), our
Chairman, President, and Chief Executive Officer, Anthony J. Guzzi, and our Senior Vice President, Chief Financial Officer and Chief Accounting Officer,
Jason R. Nalbandian, have concluded that our disclosure controls and procedures (as defined in Rule 13a-15(e) of the Securities Exchange Act of 1934) are
effective as of the end of the period covered by this report.

There have not been any changes in the Company’s internal control over financial reporting (as such term is defined in Rules 13a-15(f) and 15d-15(f)
under the Securities Exchange Act of 1934) during the fiscal quarter ended June  30, 2026 that have materially affected, or are reasonably likely to
materially affect, the Company’s internal control over financial reporting.
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PART II. – OTHER INFORMATION.

ITEM 1.   LEGAL PROCEEDINGS.

The information required by this Item is incorporated by reference from Note 11 - Commitments and Contingencies of the notes to consolidated
financial statements.

ITEM 2.   UNREGISTERED SALES OF EQUITY SECURITIES AND USE OF PROCEEDS.

The following table summarizes repurchases of our common stock made by us during the quarter ended June 30, 2026:     

Period
Total Number of

Shares Purchased 
Average Price

Paid Per Share 

Total Number of Shares

Purchased as Part of


Publicly Announced

Plans or Programs

Approximate Dollar Value

of Shares That May Yet Be

Purchased  Under


the Plans or Programs
April 1, 2026 to


April 30, 2026 — — — $592,732,337
May 1, 2026 to


May 31, 2026 35,091 $853.79 35,091 $562,514,912
June 1, 2026 to


June 30, 2026 175,070 $834.07 175,070 $415,240,711
Total 210,161 $837.37 210,161

 
(1) In September 2011, our Board of Directors (the “Board”) authorized a share repurchase program allowing us to begin repurchasing shares of our outstanding common

stock. Subsequently, the Board has from time to time increased the amount authorized for repurchases under such program. Since the inception of the repurchase
program, through June 30, 2026, the Board has authorized us to repurchase up to $3.65 billion of our outstanding common stock. As of June 30, 2026, there remained
authorization for us to repurchase $415.2 million of our shares. No shares have been repurchased by us since the program was announced other than pursuant to such
program. The repurchase program has no expiration date, does not obligate the Company to acquire any particular amount of common stock, and may be suspended,
recommenced, or discontinued at any time or from time to time without prior notice. Refer to Note 10 - Common Stock of the notes to consolidated financial
statements for further information regarding our share repurchase program.

(2) Excludes 371 shares surrendered to the Company by participants in our share-based compensation plans to satisfy minimum tax withholdings for common stock
issued under such plans.

(3) Price paid per share excludes any applicable broker commission and excise tax due. However, as such amounts are considered direct costs associated with the
repurchase of our common stock, they have been reflected as a reduction in the remaining authorization under our share repurchase program.

ITEM 4.   MINE SAFETY DISCLOSURES.

Information concerning mine safety violations or other regulatory matters required by Section 1503(a) of the Dodd-Frank Wall Street Reform and
Consumer Protection Act and Item 104 of Regulation S-K (17 CFR 229.104) is included in Exhibit 95.1 to this quarterly report.

ITEM 5.   OTHER INFORMATION.

On May 6, 2026, Maxine L. Mauricio, our Executive Vice President, Chief Administrative Officer, and General Counsel, adopted a Rule 10b5-1
trading arrangement providing for the potential sale of an aggregate amount of up to 2,500 shares of our common stock, with the exact number of shares to
be sold to be determined based on market prices of our common stock. The trading arrangement is intended to satisfy the affirmative defense in Rule 10b5-
1(c) of the Securities Exchange Act of 1934. The duration of the trading arrangement is from August 5, 2026 until August 5, 2027, or earlier if all
transactions under the trading arrangement are completed or such arrangement is terminated.

During the quarter ended June 30, 2026, no other directors or executive officers of the Company adopted or terminated any: (a) contract, instruction,
or written plan for the purchase or sale of Company securities intended to satisfy the affirmative defense conditions of Rule 10b5-1 or (b) non 10b5-1
trading arrangement, each as defined in Item 408(a) of Regulation S-K.

(1) (2) (3)
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ITEM 6.   EXHIBITS.

EXHIBIT INDEX

Exhibit

No. Description

Incorporated By Reference to or

Filed Herewith, as Indicated Below

3(a-1) Restated Certificate of Incorporation of EMCOR filed December
15, 1994

Exhibit 3(a-5) to EMCOR’s Registration Statement on Form 10 as
originally filed March 17, 1995 (“Form 10”)

3(a-2) Amendment dated November 28, 1995 to the Restated Certificate
of Incorporation of EMCOR

Exhibit 3(a-2) to EMCOR’s Annual Report on Form 10-K for the
year ended December 31, 1995 (“1995 Form 10-K”)

3(a-3) Amendment dated February 12, 1998 to the Restated Certificate of
Incorporation of EMCOR

Exhibit 3(a-3) to EMCOR’s Annual Report on Form 10-K for the
year ended December 31, 1997 (“1997 Form 10-K”)

3(a-4) Amendment dated January 27, 2006 to the Restated Certificate of
Incorporation of EMCOR

Exhibit 3(a-4) to EMCOR’s Annual Report on Form 10-K for the
year ended December 31, 2005 (“2005 Form 10-K”)

3(a-5) Amendment dated September 18, 2007 to the Restated Certificate
of Incorporation of EMCOR

Exhibit A to EMCOR’s Proxy Statement dated August 17, 2007 for
Special Meeting of Stockholders held September 18, 2007

3(a-6) Certificate of Amendment of Restated Certificate of Incorporation
of EMCOR

Exhibit 3.1 to EMCOR’s Report on Form 8-K (Date of Report June
8, 2023)

3(b) Second Amended and Restated By-Laws of EMCOR Exhibit 3.1 to EMCOR’s Report on Form 8-K (Date of Report
October 25, 2022)

31.1 Certification Pursuant to Section 302 of the Sarbanes-Oxley Act of
2002 by Anthony J. Guzzi, the Chairman, President, and Chief
Executive Officer

Filed herewith

31.2 Certification Pursuant to Section 302 of the Sarbanes-Oxley Act of
2002 by Jason R. Nalbandian, the Senior Vice President, Chief
Financial Officer and Chief Accounting Officer

Filed herewith

32.1 Certification Pursuant to Section 906 of the Sarbanes-Oxley Act of
2002 by the Chairman, President, and Chief Executive Officer

Furnished

32.2 Certification Pursuant to Section 906 of the Sarbanes-Oxley Act of
2002 by the Senior Vice President, Chief Financial Officer and
Chief Accounting Officer

Furnished

95.1 Information concerning mine safety violations or other regulatory
matters

Filed herewith

101 The following materials from EMCOR Group, Inc.’s Quarterly
Report on Form 10-Q for the quarter ended June 30, 2026,
formatted in iXBRL (Inline eXtensible Business Reporting
Language): (i) the Consolidated Balance Sheets, (ii) the Condensed
Consolidated Statements of Operations, (iii) the Condensed
Consolidated Statements of Comprehensive Income, (iv) the
Condensed Consolidated Statements of Cash Flows, (v) the
Condensed Consolidated Statements of Equity and (vi) the Notes
to Consolidated Financial Statements.

Filed

104 Cover Page Interactive Data File (formatted in Inline XBRL and
contained in Exhibit 101)

Filed
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SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the Registrant has duly caused this report to be signed on its behalf by the
undersigned thereunto duly authorized.

Date: July 30, 2026
 

EMCOR GROUP, INC.
(Registrant)

BY: /s/ ANTHONY J. GUZZI
Anthony J. Guzzi

Chairman, President, and Chief Executive Officer

(Principal Executive Officer)

BY: /s/ JASON R. NALBANDIAN
Jason R. Nalbandian

Senior Vice President, Chief Financial Officer 

and Chief Accounting Officer


(Principal Financial and Accounting Officer)
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EXHIBIT 31.1
CERTIFICATION

I, Anthony J. Guzzi, certify that:

1. I have reviewed this quarterly report on Form 10-Q of EMCOR Group, Inc.;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make
the statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by
this report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects
the financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. The registrant’s other certifying officer(s) and I are responsible for establishing and maintaining disclosure controls and procedures (as defined
in Exchange Act Rules 13a-15(e) and 15d-15(e)), and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and
15(d)-15(f)) for the registrant and have:

a. Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our
supervision, to ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by
others within those entities, particularly during the period in which this report is being prepared;

b. Designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our
supervision, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for
external purposes in accordance with generally accepted accounting principles;

c. Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

d. Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most
recent fiscal quarter that has materially affected, or is reasonably likely to materially affect, the registrant’s internal control over financial
reporting; and

5. The registrant’s other certifying officer(s) and I have disclosed, based on our most recent evaluation of internal control over financial reporting,
to the registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):

a. All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are
reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

b. Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal
control over financial reporting.

Date: July 30, 2026 /s/ ANTHONY J. GUZZI
Anthony J. Guzzi 


Chairman, President, and Chief Executive Officer



EXHIBIT 31.2
CERTIFICATION

I, Jason R. Nalbandian, certify that:

1. I have reviewed this quarterly report on Form 10-Q of EMCOR Group, Inc.;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make
the statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by
this report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects
the financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. The registrant’s other certifying officer(s) and I are responsible for establishing and maintaining disclosure controls and procedures (as defined
in Exchange Act Rules 13a-15(e) and 15d-15(e)), and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and
15(d)-15(f)) for the registrant and have:

a. Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our
supervision, to ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by
others within those entities, particularly during the period in which this report is being prepared;

b. Designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our
supervision, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for
external purposes in accordance with generally accepted accounting principles;

c. Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

d. Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most
recent fiscal quarter that has materially affected, or is reasonably likely to materially affect, the registrant’s internal control over financial
reporting; and

5. The registrant’s other certifying officer(s) and I have disclosed, based on our most recent evaluation of internal control over financial reporting,
to the registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):

a. All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are
reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

b. Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal
control over financial reporting.

Date: July 30, 2026 /s/ JASON R. NALBANDIAN
Jason R. Nalbandian


Senior Vice President, Chief Financial Officer

and Chief Accounting Officer



EXHIBIT 32.1
CERTIFICATION PURSUANT TO

18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO

SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Quarterly Report of EMCOR Group, Inc. (the “Company”) on Form 10-Q for the period ended June 30, 2026 as filed with
the Securities and Exchange Commission on the date hereof (the “Report”), I, Anthony J. Guzzi, Chairman, President, and Chief Executive Officer of the
Company, certify, pursuant to 18 U.S.C. Section 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002, that:

1. The Report fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 1934; and

2. The information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the
Company.

Date: July 30, 2026 /s/ ANTHONY J. GUZZI
Anthony J. Guzzi


Chairman, President, and Chief Executive Officer



EXHIBIT 32.2
CERTIFICATION PURSUANT TO

18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO

SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Quarterly Report of EMCOR Group, Inc. (the “Company”) on Form 10-Q for the period ended June 30, 2026 as filed with
the Securities and Exchange Commission on the date hereof (the “Report”), I, Jason R. Nalbandian, Senior Vice President, Chief Financial Officer and
Chief Accounting Officer of the Company, certify, pursuant to 18 U.S.C. Section 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of
2002, that:

1. The Report fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 1934; and

2. The information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the
Company.

Date: July 30, 2026 /s/ JASON R. NALBANDIAN
Jason R. Nalbandian


Senior Vice President, Chief Financial Officer

and Chief Accounting Officer



EXHIBIT 95.1

MINE SAFETY DISCLOSURES

The Company has no disclosures to report under section 1503 for the period covered by this report.


